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CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
cities : 

Michigan Pennsylvania 

Bay City Altoona 

Flint Chester 

Grand Rapids Erie 

Jackson Harrisburg 

Kalamazoo Philadelpna 
Readi 
Wilkes Barre 
York 


Missouri 
St Joseph 
St. Louis 


Wisconsin 
Milwaukee 
Racine 
Superior 
Madison 


Hinois 
Aurora 
Cicero 


Decatur 

East St. Louis 
Joliet 
Rockford 

io S 
Indiana 
Evansville 


Nebraska 

Omaha 
Lansing 

New Hampshire Saginaw 

Coneord 

Manchester 

Nashua 


Kansas 
Wichita 
Topeka 


ary 
Indianapolis 
South Bend 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 

Premium Rates—The Lowest 

Policy Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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Your El Dorado! 


El{;Dorado of the Spaniards, a city in South America 
abounding with gold and riches, was just imaginary. 


Your territory is a real El Dorado of possibilities. It 


is worthy of every ounce of your effort. Develop it. 


The Lincoln National Life Insurance Company is as 
sisting its fieldmen to realize the fullest value of their 
territory by most earnest Home Office co-operation. 

Lincoln National Life agents gladly testify that there 
is dollars and cents value from the Home Office help 
given to those who 





The Lincoln National Life 


Insurance Co. 
* Its Name Indicates Its Character’ 


Lincotn Life Building, FORT WAYNE, IND. 


Now More Than $275,000,000 in Force 
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KALAMAZOO~—_ jacKsoNn 


The Celery City, in the heart A stronghold of industry, whose 
of Southern Michigan’s_ great busy factories produce everything 
garden belt—a city of 50,000 from cars to corsets. A city of 


wide-awake people. A HOME 50,000 population whose 


city, with appealing advantages, beats strong and which inspires 
red-blooded men to great achieve- 


both educational and social. 
ment. 


Did YOU earn $7,500 last year? Is your social and business 
standing high? Can you sell big people and train an insurance 
organization to top-notch efficiency? Have you a financial 


responsibility of at least $25,000? 


If you can qualify on these counts, give us your record and 
references. These two rich territories must be filled at once. 


You Won't 
“Go It Alone’ 


The men we appoint as General Agents at 
Kalamazoo and Jackson wont’t be turned loose 
with a blessing to paddle their own canoes. 


They'll be supported by all the resources and 
experience of one of America’s most aggressive 
and successful life insurance companies. 


A highly-geared development division of the 
Home Office will furnish “power” to propel the 
craft, in the form of counsel, suggestions and 
practical business getting helps. 


These General Agents will get ample allowances 
for development expenses and office mainte- 
nance, in addition to: 


Liberal first year commissions 
Renewal commissions for 9 years 
Collection fees for life of policies 


The company itself has a successful record of 
more than 25 years, over one hundred millions 
of insurance, written by its own agents, in force, 
and the largest ratio of assets to liabilities of 
any company in its class. 


LIBERAL CONTRACTS, backed by LIBERAL 
SERVICE, make our General Agencies the most 
desirable in the Insurance World today. 


Address OPPORTUNITY, Care of 
THE SPECTATOR. 

















A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILU: 
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GENERAL INSURANCE OFFICES 


WILL IN 1923 


PROVIDE THEIR CLIENTS WITH — 
LIFE, FIRE AND CASUALTY INSURANCE” 


There is no reason why the life insurance department of & 
general insurance office should not be very profitable. 
capable man at the head of the life department can earn a” 
much the first year as any other department in the office anid 
will earn an increasing revenue each year thereafter. AB 
general offices that have life departments are pleased wi” 
results. : 

This is a strong, conservative, clean Company that 1s suf 
ficiently progressive to fit into the life department of a get 
eral insurance office. In 1923 this Company will make % 
specialty of broadening its service to this extent We solicit 
correspondence with insurance agencies now writing fir 
or fire and casualty insurance. ; 


INTER-SOUTHERN LIFE INSURANCE COMPANY ~ 
LOUISVILLE KENTUCKY 





Tue Spectator is published every 


Thursday by The Spectator Company, at 185 William Street, New York, N. Y. 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. THe Spectator, Volume CXI, Number XIV, October 4, 
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NATIONAL SAFETY COUNCIL 


Twelfth Annual Congress Now On at Buffalo--Public Aecident Prevention 
the Chief Topic of Discussion 


HIE twelfth annual safety congress of the 
National Safety Council opened at the 
Statler Hotel, Buffalo, N. Y., on Monday 
last and will close today. Not only are the 

members of the National Safety Council 

attending the gathering, but the meeting is 

a joint affair, the American \ssociation of 

Industrial Physicians and Surgeons and the 
safety conference of the New York State Department of Labor 
also holding their sessions at the same time. The address ot 
welcome was delivered by Mayor Frank X. Schwab and follow- 
ing this the reports of the various committees came up. 

The committee on public accidents embodied in tts report a 
summary of the accident prevention suggestions which a coun- 
try-wide survey had recommended and the fact that public 
accidents are daily increasing was pointed to as demanding 
more stringent methods of safeguarding the lives of the people. 
Chairman Louis 1. Dublin of this committee, who is statistician 
for the Metropolitan Life, presented as the committee’s findings 
for the year that: 1. Communities prepare maps of traffic move- 
ments in their centers so that traffic distribution may be better 
effected ; 2. That spot maps of accidental frequency be prepared 
with a view to showing danger points and their correctives : 
3. That graphical solutions of traffic problems be drawn up: 
4. That local Councils have their police and safety officials in- 
troduce the uniform reporting cards prepared by the National 
Safety Council. 

The record of the year’s work wag set forth by the speech 
of Marcus A. Dow, president of the National Safety Council, 
who reviewed the situation with regard to the public accident 
problem and, with respect to the progress being made, stated: 


Never have there been so many safety activities in the large 
communities as this year. Ten new communitiy safety organ- 
izations, making a total of twenty-eight, now directed by 
salaried managers and staff and sponsored and led by hundreds 
of voluntary officers and committeemen are evidence of this. 
The production of three new safety films was undertaken this 
year by our Council and we will have the privilege of witnessing 
the first showing of one of these films following the addresses 
at the meeting this afternoon. 

our new trade sections have been organized. Many new 
publications have heen prepared, printed and distributed. Two 
field secretaries have given valiant service to many communities. 
Medals have been awarded to winning teams in First Aid con- 
\ Middle-Western States Motor Vehicle Conference was 
brought about and organized. The local council managers have 
met quarterly under the auspices of our national organization. 
These are a few of the many activities of the Council during the 
past vear, 

\. W. 


Bureau of Casualty & Surety Underwriters, spoke on “The 


tests. 


Whitney, associate general manager of the National 


Truer Meaning of the Safety Movement” and dwelt on the 
successes which could be gained in this direction by the employ 
ment of forceful appeals which would readily catch the public 
eye and impress their lessons of safety on everyone. With 
respect to the value of safety education Mr. Whitey said: 


The only new thing about the safety movement in our day ts 
that it is a movement and not an institution or an instinct, and 
that is wholly because of the abnormally rapid development ot 
modern life. If life flowed on as it did in prehistoric times 
safety would be a family matter; it would be part of the family, 
discipline, like not eating with one’s knife or not lying abed in 
the morning, both undoubtedly prehistoric vices. But those 
were days when it took a hundred thousand years to produce 
a first-rate peril like the megatherium and a family had leisure 

(Continued on page 7) 
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NEW JERSEY UNDERWRITERS ASSOCIATION 


Novelties. Feature Annual Meeting--Advertising Mens’ Stunts and Tnsup. 
ance Selling Talks Well Received--Election of Officers 


N Thursday, September 27, the New Jersey 
Association of Underwriters held its annual 
meeting at the Robert Treat Hotel, Newark. 
It was marked by an unusual program which 
had been prepared with the assistance of a 


\bout 





committee of insurance journalists. 
200 were present at the sessions. 

There was a business session at which reports showed the 
association to be in a healthy and growing condition. President 
Arnold Rippe told of an attempt to secure admission for out- 
side reciprocals to New Jersey, which was defeated, and stated 
that in California reciprocals write about 9o per cent of the 
business. 


automobile insurance 


most successful arguments for selling use and occupancy ay 
rent insurance. Mr. Sullivan told how one agent ina relativel 
small town had boosted his annual premium income from $< 99, 
to $58,000, mentioning several of his methods of advertising 
and of meeting competition. \lr. Miller believes in Mailing oy 
“silent salesmen” and remarked that the previous speaker had 
stolen his thunder. 

C. W. Pierce, secretary of the Continental and head of th 
engineering department of the America Fore Companies, mak 


an interesting address upon protecting big risks against fir 





and other calamities and also on holding such risks against mu- 


tual competition. Mr. Pierce has had long experience with 


protected risks and gave the as- 





Ile suggested that efforts be 


made to secure passage of a : essibian 
acs ; NEW 
qualification law for agents and 
to 


amendment to the law so that 


brokers, and secure an 
only one license instead of two 
would be necessary for brokers. 
The membership of the associa- 
last, was 
On 


tion, September 1, 
three hundred fifty-five. 


Mr 


resolution 


motion of Pruden, of 





Newark, a was 


OFFICERS 
New Jersey Association of Underwriters 


President—Arnold Rippe, Jersey City. 

Sectional Vice-Presidents—Douglas Schenck, Jersey City; 
William A. Hall Newark; S. Merchant Meeker, Eliza- 
beth; S. W. Griffith, Morristown; A. B. Craig, Blairs- 
town; William Fraser, Perth Amboy; H. Birdsall, Red 
Bank; C. A. Worthington, Trenton; W. A. Faunce, 
Atlantic City; S. D. Taylor, Vineland. 

Secy. and Treas.—Wiiliam H. Spiegelberg, Jersey City. 


sembled agents some 


Oo | 
LO00C 


pointers on holding or regain- 
ing such risks when in competi- 
While 


factory mutuals 


tion with the mutuals. 
formerly the 


only accepted the finest risks, 


they are now, to some extent, 
taking risks not up to the old 
With the good ser- 
vice that the stock companies 


standards. 


now give their agents, Mr, 





Pierce thought there was little 





adopted condemning the un- 


limited appointment of multiple agents representing the same 
company in the same territory. It also opposed the appoint- 
ment of brokers as non-policy writing agents. 

It was contended that certain brokers secure a license for 
themselves, but do not take out licenses for their solicitors to 
whom they pay commissions, and that in this respect they have 
the advantage of agents who are required to file affidavits that 
they pay no commissions except to licensed parties. The chair- 
man informed the meeting that every solicitor must have a 
license, and that any infraction to this rule should be reported 
to the insurance department for investigation. 

The secretary told of receiving complaints against a Jerse) 
City local agency which was representing several Portuguese 
companies, and stated that he had been informed by the insur- 
ance department that it was no longer functioning. 

An interesting feature was the advertising “stunt” which was 
carried through by R. L. Clark of the \merica l‘ore Companies, 
I. L. Sullivan of the Home, N. Y., Warren [Ellis of the com- 
Miller of the North 


Mercantile. They adopted an animaied conversation upon the 


mercial Union, and C. S. S. British and 


merits of various kinds of advertising and introduced numerous 
facetious remarks which added to the enjoyment of the meet- 
ing. Mr. Clark set forth the methods used by an agent who 


in eleven years built up an agency from $20,000 premium to 


$300,000 premium yearly. Mr. Ellis told of working out the 


4 


reason for losing risks to the 
factory mutuals. The difference in rates is frequently ver 
little between the stock and mutual companies, and_ the agents 
of stock companies ought to be able to sell their insurance on 
the basis of the contract, liberal form, prompt, quick service, 
fair adjustments, etc. Very often a stock company agent ca 
hold a protected risk if he uses the engineering service which 
is available from his company. 
l‘ollowing an enjoyable and sociable luncheon, at which a 
characteristic talk was made by James V. Barry, fourth vice 
president of the Metropolitan Life Insurance Company, Pres 
dent Rippe called upon Jesse S. Phillips, manager of the Na 
tional Bureau of Casualty and Surety Underwriters, Mr. Rus 
sell, of the General Adjustment Bureau, and Leon Watson, o! 


the New Jersey Rating Bureau, to answer such queries a 





mught be put by members, and a number of interesting ques 


tions and answers resulted. 


Vice-President George G. Bulkley, of the Springfield lire 
and Marine Insurance Company, talked to the .\ssociation com 
cerning the proposed National System of [ire Insurance Rat- 
ine and summarized the present situation as regards the i- 
surance companies and the insurance commissioners 1 this | 
connection. Ile told ofthe efforts being made by both parties 
to co-operate in the direction of national uniformity and said 
that agents would be expected to do their part, and that proper 


(Continued on page 19) 
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GROWTH AND WASTE 
1913-1922 


 . the past ten years, twenty- 


eight of the older life insurance com- 


YEARS 


panies, exclusive of those writing indus- 
trial insurance, have written almost 
twenty-five billions of new life insurance. 
Owing to the constant expansion and in- 
creasing popularity of life insurance pro- 
tection, each ten-year period far sur- 
passes tabulations showing the aggregates 
of the previous ten years. This may be 
observed from the table which shows that 
the increase in insurance in force of these 
twenty-eight insurance companies for ten 
years was almost thirteen billions of dol- 
lars, equal to fifty-one and three-fourths 
per cent of the new business written. It 
is, therefore, apparent that the companies 
having on their books about fifty-two per 
cent of the insurance written during the 
period, have lost slightly less than half 
of this amount through death, expiry, ma- 
Of this 


lorty-eight per cent, twenty-eight and 


turity, surrender and_ lapse. 


one-half per cent are accounted for in the 
table by insurance which has been sur- 
rendered or lapsed during that period, 
Of the amounts of insurance stricken 
'rom the books of the companies through 
death, maturity and expiry, full benefits 
have been derived from their life insur- 
ance policies hy the holders or benefi- 
claries thereof. 
fulfilled and no economic loss has been 
occasioned company or policyholders. Of 
the twenty-eight and one-half per cent, 
sixteen and one-half per cent occasioned 


The contract has been 





by lapsed insurance has been a total loss 


to company and policyholders and is a 


real waste. Of the twelve per cent lost 
through surrender, one-third of the in- 
surance in force has been returned to the 
policyholder through surrender payments. 
This comparatively small amount, while 
not an absolute loss, is still under six bil- 
lions of dollars, which should still be in 
the outstanding insurance on the books 
of these companies and held against the 
time when the amount of protection would 
have been desirable to the policyholders. 

The table shows that during the past 
decade, 1913 to 1922, inclusive, the com- 
panies listed issued and paid-for new life 
insurance business to the amount $24,- 
the 
amounted to $4,129,6013,613, and the sur- 


870,115,158; insurance lapsed 
rendered insurance totaled $2,963,136,- 
541, or, in the aggregate, 28.52 per cent 
of the new issued. There was paid for 


surrendered policies, $058,024,505, or 
$323.33 for each $1,000 of insurance sur- 
rendered. During the period, the com- 
panies gained $12,876,215,565 of insur- 
ance in force, which was 51.75 per cent 
of the new insurance issued during the 
period. A percentage column also shows 
that there was an increase in insurance in 
force during the 10 years of 116.59 per 
cent. 

The column of percentage of gain to 
new issues shows clearly the relative 
growth of the individual companies dur- 
ing the decade. No less than 13 organi- 
zations gained amounts equal to over 50 
per cent of their new issues, while 8 
others show gains between 40 to 50 per 
cent. In percentage of gain to insurance 
1913, 15 


companies now show more than double 


in force at the beginning of 


the amount on their books, while seven 
others gained 50 per cent or more. In 
these perilous times, it behooves every 
person to keep his life insurance policies 
in force, and agents should advise their 
clients strongly about the dangers of 
lapsing. [Every effort should be continued 
and redoubled by the companies in order 
to guard against this loss. 


fN connection with the offer made by 

a bank at Richmond in behalf of the 
Interzone Corporation of New York, to 
purchase a controlling interest in the 
stock of the Virginia Fire & Marine In- 
surance Company, which is referred to 


in another column in this issue, it is in- 
teresting to note that this eld Virginia 
Company is now over ninety years old. 
There have been numerous changes dur- 
ing the past half a century in fire insur- 
ance companies in the south and probably 
this company may be looked upon as the 
dean in the fire insurance business among 
local companies in southern states. There 
are many southern business men carrying 
policies in the old Virginia Fire and Ma- 
rine who look with regret on the possible 
passing of this old and respected com- 
pany into other hands. Our Richmond 
correspondent says that it is believed that 
a majority of the stockholders, as well 
as of the directors, would prefer to keep 
the company operating upon an independ- 
ent basis. The Virginia Fire & Marine 
has been conducted successfully for many 
years past, paying good dividends upon its 
stock, and steadily increasing its surplus 
funds, and the stockholders have every 
reason to feel contented with the results 
of the business under the present man- 


agement. 


HE great fire at Berkeley, California, 

recently, which burned over an area 
of fifty city blocks, not only destroyed 
property worth approximately $10,000,- 
000, but brought to light the interesting 
fact that only about $4,000,000 of fire 
insurance was in force throughout the 
Americans, 
With 


lessons of the San Francisco conflagra- 


devastated — section. ap- 


parently, will never learn. the 


tion still fresh in the minds of many; 


with the record of the Baltimore blaze 
not yet dry on the pages of insurance his- 
tory, and with the horror of the Japan- 
ese catastrophe even now before their 
eyes, men and go about the 
affairs of their daily lives and either do 


women 


not insure their property holdings at all 
or else, in many cases, fail to protect 
them with an adequate amount. 

The figures representing losses in the 
Berkeley fire, while perhaps not entirely 
accurate, yet serve to indicate that less 
than one-half of the risks in that city 
were insured; and this despite the types 
of architecture and kinds of building ma- 
terials employed in erecting dwellings and 
structures there, both of were 
largely such as to literally demand pre- 
Safety engineers, 


which 


cautionary measures. 
fire departments, fire prevention bureaus 
and trustworthy experts all spend much 
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Edmund Burke 


When Burke was in Parliament he was called 
the ‘“‘first man in the Commons”’ because his 
honesty was equalled only by his eloquence. 


He was always “‘for’”’ the great human causes. 
He paved the way for the abolition of the 
British slave trade. If his suggestions re- 
garding America had been followed there 
would have been no American revolution. 


He was a friend of all the big literary men of 
his day. Dr. Johnson knew him. So did 
Garrick, the actor, and Oliver Goldsmith, the 
poet. 


Burke believed that ‘“‘All men who are ruined 
are ruined on the side of their natural pro- 
pensities.”” And once he declared: “If we 
command our wealth we shall be rich and free; 
If our wealth commands us, we are poor in- 
deed.”’ 


Had he lived in these days he might have 
added: ‘‘Take out life insurance.” Certainly 
his words demand this as the logical conclu- 
sion. 


The Prudential 


Insurance Company of America 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 





6 


money and many hours of sincere effoy 
in trying to bring the public to an acute 
realization of the menace of flame, By 
the result, auspicious here and there, has 
not yet begun to be universally in eyj. 
dence. It is only after some extraord. 
nary fire has left cold ashes and ruinej 
hearths behind it that property-owner; 
recognize the value of the insurance pro. 
tection with which a little forethough 
would have provided them; and then it j 
too late—for the nonce at least. 





HE article by David Parks Fackler, 

printed on another page of this is. 
sue, shows how the British Government 
encourages the taking of life insurance 
and deferred annuities by permitting the 
deduction from income of premiums 
thereon, up to a specified limit, when ca- 
culating income tax. 


sion, for it would undoubtedly tend to 
reduce the charges entailed on account 
of charities if more people were thus led 


to carry life insurance, or increase the 


amounts that they carry. Life insurance 
agents and policyholders might be able to 
influence congress in this direction, if a 
sufficient number of them should petition 
congress for the inclusion of life pre- 
miums, as well as sums paid for chari- 
ties, among the deductions from income. 
This question is an important one and 
merits the favorable consideration of all 
who are engaged in the life insurance 
business, as well as those who carry life 
insurance and those who should secure 
such protection. 





Western Insurance Bureau 


The next meeting of the Western Insurance 
3ureau will be held at the Maplewood Hotel, 
Pittsfield, Mass., from October 10 to 12, The 
decision to gather at Pittsfield this year 
instead of at Briar Cliff Manor, N. Y., a 
formerly, was made on the recommendation of 
Victor Roth, vice-president of the Security of 
New Haven, who stopped there this summet 
and thought it would be an excellent spot for 
the coming meeting. This gathering of the 
Western Insurance Bureau promises to be the 
most important in years, as the question ie: 
garding the recent action of the Union ™ 
abrogating the joint conference agreement will 
come up as the chief topic of discussion. 


—The 1923 edition of the ‘‘National Electric 
Code,’’ embracing the regulations of the Nation# 
Board of Fire Underwriters for electric wiring o™ 
apparatus, as recommended by the National Fire Pro 
tection Association, has been issued. 


Thursday 


The United States | 
‘ a | 
Government might well encourage thrift 
among our people by a similar conces- 
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NEW MOVE MADE 
Want Exclusive Legislation Enacted 


ORGANIZED LABOR IN MISSOURI 


State Insurance Fund Provision in Com- 
pensation Laws 

Sp, Louis, Mo., 
labor in Missouri will insist upon an exclusive 
State insurance fund provision in any work- 
men’s compensation law enacted in the State. 
That conference of 
representatives of building trades 
councils, central trades and labor union, district 
councils and metal trades held at 
Jefferson City, Mo., on Sunday, September 16. 
” The gathering was called by R. T. Wood, 
president of the Missouri State Federation of 
Labor, who believes that the time is ripe for 
another effort to obtain a compensation act for 
the State. Wood favored the two former com- 
pensation acts which were passed by the legis- 
lature and signed by the Governor, only to be 
defeated in State-wide referendum elections 
supported by certain elements in the labor move- 


September 27.—Organized 


was decided at a 


various 


councils 


ment, aided by damage suit attorneys in St 
Louis and Kansas City. 

The Jefferson City conference, which was 
attended by twenty delegates from various labor 
organizations, appointed a special committee of 
seven to draft a proposed bill for submission 
to the next State convention of the Missouri 
Federation of Labor to be held next May, but 
decided that the contemplated measure should 
contain the following provisions : 

1. Exclusive State insurance. 

2. Percentage of wages given as compensa- 
tion to be 66%5 per cent of wages at the time 
ot mjury. 

3. Waiting period to he two days, except 
when the injury lasts longer than seven days, 
when the first two days will be paid for. 

4. Medical aid to be $500 and go days, with 
the possibility of extending both in exceptional 
cases. 

3. The right of the employee to select his 
own physician, surgeon, or hospital, if he so 
desires, 

6. Temporary total disability, 6673 per cent 
ot wages at the time of injury, for not more 
than 400 weeks. 

7. Proportional compensation for permanent 
partial disability. 

8. Burial allowance, $250. 

9. Death compensation, six years’ compensa- 
$ “s oy : . 
tion at 6672 per cent of wages, the maximum 
allowance to be $30 a week, with a provision 
lor a lump sum settlement in certain cases. 

10. Minimum in permanent total disability, 
%12; permanent partial disability and death, 
10; all other cases, $8. 

11. No compensation to exceed $30. 


t> 


+f 


The committee to draft the new bill are: R 
T. Wood, Springfield, president State federa- 
tion; George R. Patterson, St. Louis, secretary 
State federation; Mrs. Marie Sommers, mem- 
committee of State federation: 
Maurice J. Cassidy, secretary Building Trades 
Council of St. Louis, who directed referendum 
drive against former bills; Harry Lindeman, 
t. Louis, secretary Carpenters District Coun- 
cil, and Charles Anderson, Kansas City, Central 
Trades and Labor Unions. 

When the State federation convention passes 


hae . 
der executive 


on the compensation measure it will be sub- 
mitted to the people either through the State 
legislature or by a referendum election. The 
majority of the delegates to the Jefferson City 
meeting favored a referendum election, fearing 
that the provision. for State insurance wouldn’t 
get through the legislature. 

Accident Policies on Installment Payments 

Topeka, Kan., September 27—The Kansas 
Insurance Department is having a good deal of 
trouble just now with some of the accident in- 
surance companies which enjoyed a tremendous 
business in the raifroad shop centers following 
the railroad strike a year ago. The railroads 
brought in a large number of new men and 
the accident men got very busy with all of them. 
It has been asserted that the accident business 
in Kansas was the best during the last eight 
or ten months that it ever has been. 

But the men are doing a good deal of com- 
plaining and want to cancel a good many poli- 
cies which they purchased. Nearly all of them 
claim some misrepresentation in the sale of the 
policies. All of the policies were sold on a 
hasis of instalment payments, the holder giv- 
an order on the railroad paymaster direct- 
ing that a certain part of the wages be paid 
each month to the insurance agent. Now the 
employees are attempting to cancel the pay 
orders and the companies are refusing to per- 
mit the cancellation of the policies in most in- 
stances. The holders assert that the agents mis- 
represented the terms of the policies in the 
sale. The insurance department is getting 
dozens of these complaints every week. 


ing 


National Safety Council 


(Continued from page 3) 
to develop instincts and traditions, but nowa- 


days generations of species (that is, new 
models) of automobiles (the mecdern mega- 
theriuin) have come and gone iit a time in 


which the megatherium would not even have 
changed its stream lines. Schools exist be- 
cause of our inability to keep up with the de- 
velopment of the world; they are artificial in- 
stitutions, and their discipline oniy a_vicari- 
ous family discipline. That we should need to 
teach safety in schools is therefore no stranger 
than the fact of schools themselves. 

The experiences of the past year with the 
formation and operation of safety councils all 
over the country were detailed by L. A. 
DeBlois, vice-president of the National Safety, 
who said that a renewed interest cn the part 
of the general public in the subject of accident 
everywhere in evidence and 
hy the 


given during the past months to the promotion 


yrevention was 


was being manifested added impetus 
of the safety council idea. 

One of the features of the \lenday after- 
noon session was the showing of the National 
Safety Council’s new motion picture film, “The 
Dragon,” which is intended to impress the value 
of safety first not only upon municipal bodies, 
but upon each and every individuzl. 

The meeting of the automotive section on 
light interesting 


accident 


Tuesday brought to some 


regard to prevention 


factories and on the open road. 


statistics with 
in motor car 


Such subjects as “Punch Press Safeguarding,” 


7 


“Forging Hazards” and others, were taken up. 
The joint session of the Chemical and Rubber 
sections listened to investigations of the prop- 
erties of benzol poisoning, safe handling of 
solvents of a corrosive nature and the elimina- 
tion of occupational diseases for workers in 
factories. 

Kobert O. Patten of the Pierce-Arrow Motor 
Car Company addressed one of the sessions 
on the “Safe Operation of Motor Trucks” 
and in support of his contention that careless 
driving was responsible for many accidents, 
said that the truck driver is guilty of only 
9 per cent of accidents as against 91 per cent 
for the passenger car. Mr. Patten gave the 
figures on accidents and their oc- 


such 


following 


currence : 





CAUSES OF ACCIDENTS 
Per Cent 

Motor vehicle operation. .........c0ccseceee- 81.0 
Cavelesuméss OF Othéts: <<< sic ccic sce cecseccivo cr 15.0 
Defective vehicle equipment. .........<.2«+- 3.5 
MISCCIANEOUS: occ concenecdtee casacewerenns 0.5 
100.0 

AccipENts Account Motor VEHICLE OPERATION 

Per Cent Per Cent 

of Group _ of Total 

Cavalesaneee is Santee ca nde 37 30.0 
Failure to give ?1 17.0 
Reckless driving 19 15.4 
Loss of control 6.5 
Wrong side of road... ..ccccccs 4 3.2 
SRM codoaeececicieasmeade 3 2.4 
POGT JUCGIIEME oc iced ccaesance 3 2.4 
Failte to Siatial. «...csccceccne 2 12 
WMistelaniegue  <....c a csetcwnsces 3 2.4 

Accipents Account OF OTHERS 
Per Cent Per Cent 


of Group of Total 


Petleateiniien. 25. ota eee ones 73.0 10.95 
NN oo o:o.aweces ea area 12,0 1.80 
Bicveles: ass -gccavesceseaces 9.0 1.45 
Wesiiirs Sarco tuayeexasanes 2.5 0.38 
De oa tecaen cnneke aenevenes 2.5 0.25 
WMatorcyeles ..cccscccccessces 1.0 0.17 

100.0 15.0 


The sessions held yesterday were given over 
to health discussions, the treatment of indus- 
trial injuries and the part insurance companies 
can play in aiding accident prevention work. 
Stereopticon slides were used with great fre- 
quency to show the results of safety committee 
activities and to point out the essential fea- 
tures demanding attention in the work of acci- 
dent prevention as now being carried out. Al 
Kroes of the Employers Mutual Liability In- 
surance Company, Wausau, spoke on “Putting 
Pep into a Safety Campaign,” and gave it as 
his opinion that a single visual picture carried 
more power as an appeal to safety instincts 
then mere words. There is too great a tend- 
ency to wait until after an accident has oc- 
curred, said Mr. Kroes, who stated that fore- 
sight was the only solution to the safety prob- 
lem which would be of any avail. 

Delegates from all over the United States 
are attending the meeting in Buffalo and the 
National Safety Council is congratulating itself 
upon the splendid showing made at the meet- 
ings. There can be no doubt but that the les- 
sons which the members will carry away with 
them when the congress closes to-day will bear 
fruit in the shape of renewed accident pre- 
vention activity during the coming vear. 
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INTERSTATE CASUALTY COMPANY 


BIRMINGHAM, ALA. 


Incorporated 1909 


Cash Capital $300,000.00 


Automobile Insurance Specialists 


CENTRAL OFFICE 
830 Insurance Exchange Bldg. 
Chicago, IIl. 


EASTERN OFFICE 
800 Broad Street 
Newark, N. J. 


INTERMOUNTAIN OFFICE 
1015 Boston Building 
Salt Lake City, Utah 


PACIFIC OFFICE 
201 Alaska Commercial Bldg. 
San Francisco, Cal. 

















Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 





| George H. Tucker, President | 





This Company has always pursued those policies 
in the conduct of its business that have given it 
a high reputation for stability and fair dealing. 


Has always rendered the highest grade of service to 
its policyholders. 


Has always extended reasonable assistance and en- 
couragement to its representatives to develop 
and hold their business. 


Its policy contracts give to each individual insurer 
full protection, safeguarding, at the same time, 
the interest of all its policyholders. 


FREDERIC H. RHODES 
Vice-President 


JOHN BARKER 
Vice-President 











Inheritance Tax Computations 


Simplified For Life 
Insurance Underwriters 


A Valuable Work On Inheritance Taxation 


By FORREST L. MORTON 


Inheritance Tax Expert 


A concise tabulation of the essential facts of laws 
relating to inheritance taxation. Invaluable for the 
use of Life insurance underwriters and others re- 
quiring accurate, easy-to-find information for quickly 
computing inheritance taxes. 


Complete to the end of the 1923 Legislative season. _ 


CONTAINS: 


Exact computation of tax for each State Property 
Taxable, by States, for both resident and non resi- 
dent decedents. 

Simple tables of beneficiaries, rates and exemptions. 
Taxation of life insurance proceeds; Federal income 
tax; tables and rulings; Etc., Etc. 


Price, in pocket size, $2.00 
THE SPECTATOR COMPANY 
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ACCIDENT PROBLEM 
DISCUSSED 


American 


¢. W. Price Addresses 
y Engineers 


se 
Society of Safety E 
500,000 INDUSTRIAL INJURIES A YEAR 


Vice-President of Elliot Service Company 
Reviews Situation and Outlines 
Prevention Methods 
C. W. Price, vice-president in charge of the 
Public Safety of the Elliot Service 
Company, last week addressed a meeting of the 
American Society of Safety Engineers on the 
subject of industrial accidents. The gathering 
took place in New York city, Friday evening, 
and was largely attended. Mr. Price stressed 
the importance of accident prevention to the na- 

tion at large and then went on to say: 


Division 


The industrial accident problem in America, 
which is now causing approximately 20,000 
deaths and 500,000 injuries annually, will never 
be fully controlled until the public accident prob- 
lem is controlled. 

Some of the biggest industrial concerns in the 
country, including the United States Steel Cor- 
poration, Mr. Price said, have already come to 
this conclusion and are now actually giving the 
workmen in their plants instruction in the pre- 
vention of accidents on the street, in the home, 
and in other public places. Industrial execu- 
tives, he said, are beginning to realize that it is 
easier to get workmen seriously interested in 
accident prevention at home and on the streets 
than in the plant because in the former case 
the lives of their wives and children are con- 
cerned and the average workman, even of the 
lowest type, is usually more interested in the 
safety of his family than in his own life. On 
this point the speaker said: 


In the city of St. Louis, for example, 110 
industrial workmen were killed by accidents 
during 1917 and only fifteen industrial fatali- 
ties occurred there in 1922. How is this re- 
markable record to be accounted for? Arthur 
T. Morey, general manager of the Common- 
wealth Steel Company of that city and former 
president of the St. Louis Safety Council, will 
tell you that this accomplishment was due in 
part to the intensive safety educational work 
done in the individual plants. But in a much 
larger part it was the direct result of the com- 
munity-wide public safety campaign which has 
been conducted in that city. 

_It is only a matter of time—and a very short 
time at that—before industrial executives gen- 
erally recognize what a few of the foremost in- 
dustrial men now realize; that when workmen 
are reached outside of the plant with the safety 
idea, they come hack to the plant not only more 
deeply interested in the prevention of accidents 
as employees, but convinced as fathers and citi- 
zens of the value of safety to them and their 
families, 

_ The question that we must consider, there- 
lore, is whether safety can be organized in a 
community as it has successfully been organized 
in the great industries with a continuous cam- 
Paign of education which will grip men, women 
and children alike and cause them to stop be- 
ing careless and cause them to be careful. Un- 
til very recently we could not truthfully say 
that such a thing was possible. My experiences 
during the last two years, however, in the pub- 
lic safety campaigns of New York city, Wash- 
ington, Baltimore, Pittsburgh and Louisville 


convince me that it is now possible for any 
community to organize the work of accident 
prevention on as scientific and as effective a 
basis as it is organized in the modern indus- 
trial plant, railroad, or public utility. 


Cc. M. Manager 


Deputy Manager C. M. Berger of the Lon- 
and Accident just been 
appointed United States manager for the com- 


Serger Appointed U. S. 


lon Guarantee has 


pany and will take up the duties of his new 


post as of January 1, 1924. Mr. Berger has 
been with the United States branch of the 
London Guarantee and Accident for twenty- 


one years and, after working in many depart- 
ments, entered the credit insurance field, tak- 
ing charge of that department for some time. 
When F. W. Lawson announced his retirement 
as general manager to become chairman of the 
board of trustees, Mr. Berger was made deputy 
manager at once. The promotion to the posi- 
tion of United States manager for the com- 
pany is therefore in line with the company’s 
policy of advancing its own men according to 
merit and rank. 

The executive offices of the London Guar- 
antee and Accident will shortly be transferred 
from Chicago to New York in order to put 
the company in closer contact with the Na- 
tional Bureau of Casualty and Surety Under- 
writers and with the rating organizations there. 
The will also enable the company to 
more directly control its affairs in this country. 


move 


Midwest Life and Casualty Chartered 

TopeKA, KaAN., September 27.—A charter has 
Midwest Life and Casualty 
The com- 


been issued to the 
Insurance Company of Topeka, Kan. 
pany is to write chiefly accident and health in- 
surance in While charter has 
been issued the company is in process of or- 
ganization and likely will not begin the writing 
The com- 


Kansas. the 


of business until late in the year. 
pany is organized on the mutual plan under 


the new law. 
residents of 


All of the incorporators are 
Topeka. They are> J. €. Hartman, D. C. 
Hartman, H. W. Lockhart, C. A. Hetrick, 
H. S. Heltemes. 
Death of William G. Willcox 
William G. Willcox, founder and partner 


in the firm of Willcox, Peck & Hughes, died 
Mr. Will- 


cox was one of the originators when the firm 


recently following a brief illness. 


was organized in 1906 and was one of the best 
known marine insurance brokers in the New 
York metropolitan district, where his genial 
personality and effective force had endeared 
him to hundreds. His death removes another 
familiar figure from among the marine under- 
writers in that territory. 


HARWOOD E. RYAN JOINS CONSULTING 
FIRM 
Name of New Organization Will Be Wood- 
ward, Fondiller & Ryan 

Speculation as to the future plans of Har- 
Ryan, who recently retired as general 
manager of the National Council on Work- 
men’s Compensation Insurance, was set at rest 
by the announcement Monday that he has be- 
come a member of the firm of Woodward & 
Fondiller, consulting actuaries. The new firm 
will be known as Woodward, Fondiller & Ryan 
and will continue its present offices at 43 Cedar 
street, New York city. 

Mr. Ryan is well known in life and casualty 
insurance circles. He is president of the Cas- 
ualty Actuarial Society and an associate of the 
Actuarial Society of America. His long practi- 
cal experience and direct personal contact with 
the more difficult problems which are to-day 
of great importance to casualty executives 
equip him to render them valuable service along 
special lines. 

Before his connection with the National 
Councii Mr. Ryan was technical expert of the 
New York Insurance Department in charge of 
rate regulation. In addition he has had broad 
life and casualty home office experience, cover- 
ing a period of several years. 


wood FE. 


Alabama House Passes Duncan Bill 

BIRMINGHAM, ALA., September 29.—The 
Alabama House of Representatives this week 
passed Senator Duncan’s bill creating a board 
of insurance in Alabama. The bill, which has 
already passed the Senate, recognizes the pres- 
ent department and increases the salary of the 
Commissioner $1000 per year and puts the 
workmen’s bureau under the 
jurisdiction of the new board. The vote was 
53 to 22 for the bill which passed with but lit- 
tle discussion. The workmen’s compensation 
bureau has heretofore been administered by the 
State department of archives and history. 


compensation 


Suit Against National Exchange: Insurance 
and Trust 

AustTIN, TEx., September 29.—Suit has been 
filed in the fifty-third district court of Travis 
county, Texas, by the attorney general’s de- 
partment on behalf of the State against the Na- 
tional Exchange Insurance and Trust Company, 
headquarters at Waco, Texas, for forfeiture of 
charter. This company, it is alleged, is operat- 
ing under an old charter granted by the legis- 
lature in 1871 before the adoption of the State 
constitution in 1876. It is alleged in the peti- 
tion, as a basis for the suit, that the company 
is insolvent. Several months ago suit was 
filed against another insurance and trust com- 
pany which was operating under a_ special 
charter granted before the adoption of the State 
constitution. 


Semi-Annual Statements as of June 30, 1923 
MISCELLANEOUS INSURANCE COMPANIES 


Cash 
Capital 


Home Accident Ins. Co., Fordyce...... 


Indemnity Ins. Co., of N. A., Phila. . 
Sun Indemnity Co., New York City...... 


9 


$500,000 
1,000,000 
600,000 


Admitted Net Cash Claims 
Assets Surplus Premiums Paid 
$1,342,552 $102,092 $510,746 $231,777 

8,135,756 1,087,929 4,039,384 1,191,347 
1,230,403 TAGNGE- kewaviece “suleawens 
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PROSPECTING FOR PROSPECTS 


XPERIENCE shows that prospects are never found 

until they have been created. A need, not asalesman, 
makes the prospect. A list of names may constitute a 
potential market—but not necessarily a list of prospects. 
Men who have never bought insurance are only potential 
buyers, but men who have bought some insurance are 
real prospects. 


Take for example, Sprinkler Leakage Insurance. Many 
property owners have never even heard of it, and there 
are many more who have never been correctly imformed. 
Yet both have installed automatic sprinkler systems— 
(1) for fire prevention—(2) for reducing fire insurance 
cost. Manufacturers, merchants, warehouse men and 
others in these two groups are prospects who can be sold 
Star sprinkler leakage policies. Sprinkler leakage also 
presents an unusual opening to offer your client complete 
protection by adding one or more of the covers here listed 


It is also worthy of note that only a very small amount 
of the total available sprinkler leakage business has been 
placed. When you are next prospecting for prospects, 
think of this opportunity. 





Fire Postal 
Automobile Profits\_ 
Tornado Transportation 
Sprinkler Leakage Commissions 
Explosion EStrike, Riotland 


Use and{Occupancy Civil Commotion 


Sy EASES 
Insurance Co. 
Or AMERICA 


Executive Offices: 1 Pershing Square 
42nd Street and Park Avenue, New York, N. Y. 





Western Department Southern Department Pacific Coast Department 


CHICAGO NEW ORLEANS SAN FRANCISCO 


THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co, 


242 S. 13th Street Philadelphia, Pa. 
Assets - - . - $3,869,851.08 
Capital - - - - 750,000.00 
Surplus - - - - 608,462.35 
Voluntary Catastrophe Reserve 200,000.00 
Reserves - - - - 2,311,388.73 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















THE COMPANY WITH THE “L. & L. & G.’’ SERVICE 





FIRE AUTOMOBILE MARINE 


it FAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Addrese Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 














ATTENTION 


holders. 


ence required. 


Chicago National Life Ins. Co. 
Room 324, 202 S. State Street, 
Chicago, Illinois. 





We want a general agent in every locality in Illinois 
and Indiana where we are not now represented. 
Excellent territory open to men of character. Policies 
up to date and non-par. 1200 influential stock- 


Do not write us unless you mean business. Refer- 











THIRD EDITION 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


1020 Pages of Profitable Information 
A COMPLETE TEXT AND REFERENCE BOOK FOR 


Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 


Aukghationty Arranged—Printed on thin Paper—Bound in Flexible 
u 


Covers—Just the Book for the Underwriter in Office or Field 
PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 


CHICAGO - PUBLISHERS - NEW YORK 
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THE INSURANCE YEAR 
BOOK FOR 1923=4 


Fifty-First Year of This Comprehen- 
sive Insurance Encyclopedia 


PUBLISHED IN THREE LARGE 
VOLUMES 


The Story of the Expansion of the Insur- 
ance Idea Told in Its Fifty-First 
Issue 

The fifty-first annual issue of The Insurance 
Year Book has been published by The Spec- 
tator Company. For over fifty years this pub- 
lication has marked within its pages the prog- 
ress of insurance. Its first issue contained 
comparatively few pages, as the business of 
insurance had but indicated the prominence to 
which it would later attain. As the seed of 
insurance germinated, The Insurance Year 
Book, a faithful chronicle of the accomplish- 
ments of this great business, grew apace. As 
the insurance business expanded, so too did The 
Insurartce Year Book. New features were 
added in rapid succession, so that now the book 
in its fifty-first annual issue is published in 
three volumes, containing nearly 4000 pages. 
A file of The Insurance Year Books is the most 
truthful history of insurance in America, and 
is now, as for over a half century, the stand- 
ard of insurance information and statistics. 
One volume is devoted to life insurance, one 
to fire and marine insurance, and a third to 
casualty and miscellaneous insurance. These 
volumes are recognized as being indispensable 
to every insurance man as works of reference. 
Herewith is presented a brief summary of the 
contents of each volume. 


THE LiFe VOLUME 


The volume devoted to life insurance con- 
tains over 1200 pages of information which 
has been collated and compiled from authori- 
tative sources. This volume naturally divides 
itself into two sections; the first dealing with 
historical reports of the various companies, 
and the second with statistical data. The 
former section, which is this year initially 
given, contains a running and readable account 
of every old line life insurance company in the 
United States. This account includes a syn- 
optical history of each organization, including 
details of its incorporation and such other 
features of its career as are of general interest, 
not only to those of the insurance world, but 
a well to the insurance buyer or investor in 
insurance stocks. In addition to the historical 
data there is an analytical description of the 
company’s general administration and the 
reputation which it has achieved through its 
managerial conduct. This section contains in- 
lormation regarding the classes of insurance 
Written, the basis upon which the different com- 
panies value their policies, full lists of officers 
and directors, and a series of ratios which will 
permit the reader to form an opinion as to the 
wnderwriting management of the companies. 

The second or statistical section contains the 


| Statutory requirements of the several States 
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and Territories, giving a synopsis of the laws 
relating to the admission of life companies, as 
well as assessment organizations and fraternal 
orders. Canadian insurance interests are cov- 
ered in a special department showing the entire 
range of the business in the Dominion for five 
years. 

The vast business transacted by the life in- 
surance companies of the United States is 
analyzed from every point of view in a very 
elaborate series cf tables, permitting compari- 
sons of transactions from year to year. Among 
these tables may be mentioned the aggregates 
tcr each of the past fifty years; payments to 
policyholders and accumulations for their bene- 
fit; the growth of industrial insurance; divi- 
dends paid to stockholders, and tables of per- 
centages showing the rate of interest earned, 
expense rate, the terminations by surrender 
and lapse, for a period of twenty years. These 
tables are of much interest and are instructive 
to all engaged in the life insurance business. 

A valuable department of this volume of 
The Insurance Year Book is that bearing the 
caption of Life Insurance History, which oc- 
cupies 150 pages. In that department are shown 
the figures of all existing level-premium com- 
panies of the United States, numbering nearly 
300, year by year for the past twenty years, 
and the principal items of their 
annual statements. 

The Life Insurance Compendium comprises 
a section of 162 pages, and analyzes the state- 
ments of the life insurance companies for the 
past year in a most comprehensive manner. No 
State Department report covers all the com- 
panies of the United States, and The Insurance 
Year Book is the only publication that supplies 
full details of the of 
every company, from the smallest to the largest. 

An important and desirable feature of the 
compendium section of The Year Book is an 
analysis of the bonds and stocks, as well as 
the mortgage loans, owned by the various com- 
panies. Holdings of the various companies’ 
bonds are classified as to government holdings. 
municipal, railroad and miscellaneous bonds 
and stocks. The mortgage loans are classified 
as to whether loans are upon farm or other 
property, and are also shown according to the 
States in which the loans have been made. 

The department of Life Insurance by States 
shows the transactions of the individual com- 
panies in each State and Territory for the past 
year, and is a feature of great interest, showing, 
as it does, the distribution of life insurance 
throughout the country. Separate statistics are 
given in this section for ordinary, industrial 
and group insurance. 

Other important and valuable features 
this volume include the gain and loss exhibit 
for 1922, retired companies, companies in the 
course of liquidation and in the hands of re- 


covering 


official annual reports 


of 


ceivers, life underwriters’ organizations, in- 
surance classes, and list of actuaries. 

The Directory of Insurance Agents, and the 
lists of Attorneys and Medical Examiners oc- 
cupy 234 pages. 

A department covering many pages is de- 
voted to important particulars relating to 


stipulated premium companies, assessment asso- 


II 


and fraternal orders, the statistics 
covering two years. The aggregate figures of 
the United States companies embraced in this 
section follow: 


ciations 


LeGAL Reserve Lir—E INSURANCE COMPANIES 
Premium receipts............. $1,686,261 ,072 
TVOtal MICOMES «6.65. 6.20 000006 ce. 2,149,186,346 
Payments to policyholders..... 1,005,714,048 
Total disbursements........... 1,493,964,114 
Admitted assets... ccccccenes 8,652,318,490 
SSE ING NS od aa v3 5 ks eaten 527,872,434 
New business (group)........ 345,922,251 
New business (ordinary)..... 7,160,327,248 
New business (industrial) ..... 2,268,021,619 
Insurance in force (group)... 1,847,130,277 
Insurance in force (ordinary). 30,557,051,825 
Insurance in force (industrial)  8,886,519,078 


ASSESSMENT LIFE AND FRATERNAL ORDERS 
Assessments and annual dues.. $ 183,801,160 


ROAD -SHOOMG Ss 2 cc oes eco vss 209,263,703 
Paid policyholders............ 115,160,215 
Total disbursements........... 159,820,605 
WOtasselea a as aos rae edek ae 358,667,883 
New: Dtsinésss< ..c ..sc0c.20c0ce 1,018,786,582 
Certificates in force (number). 8,467,699 
Insurance in force............  9,168,576,562 
Tue Casvuatty, SURETY AND MISCELLANEOUS 
VOLUME 


This volume, published as a separate book 
for the first time this year, is unquestionably 
the most comprehensive compilation ever pub- 
lished in the interest of the casualty insurance 
business. In addition to the complete and ex- 
haustive exhibits in tabular form, which for 
many years have made the casualty section of 
The Insurance Year Book of invaluable assist- 
ance to the insurance world and its allied in- 
terests, there is presented for the first time this 
year a detailed summary in historical form of 
the past record and present standing of all the 
stock casualty insurance companies in the 
United States, and of those mutual and reci- 
procal organizations which are of importance. 
Reports of Casualty, Surety and Miscellaneous 
Insurance Companies furnishes concisely, yet 
in great detail, all the facts and figures for 
each company under that company’s name, 1n- 
cluding a statement of the financial condition 
for five years back, a segregated record for 
each line written for the past three years, with 
an analysis showing premiums, losses, adjust- 
ment expenses, commissions or brokerage and 
underwriting expenses, with corresponding 
ratios; details of assets and liabilities; work- 
men’s compensation and liability insurance ex- 
perience for the current year and for the entire 
period; extracts from the underwriting and in- 
vestment exhibits for 1922, and for ten-year 
periods. Under Historical Data a thorough 
resumé is given of those events in the career 
of each company which have had important 
hearing on its growth and present strength. 
There are, as well, paragraphs devoted to a dis- 
cussion of each company’s administration and 
repute. This section also contains a full roster 
of executives, department heads, directors, a 
list of field men, their addresses and the terri- 
tory which they covered. States in which the 
company is licensed are also noted. 


The second section, devoted to casualty, 
surety and miscellaneous insurance, is very 
comprehensive, everything of a statistical 


nature relating to those branches being brought 
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together. A most complete synopsis of the 
Statutory Requirements regarding the admis- 
sion of companies to other States is presented, 
while elaborate tables show the statistics of the 
business by individual companies for the past 
ten years, also the business of each company 
in the several States and Territories during 
1922, and the dividends paid to stockholders 
for twenty-five years. 

A valuable feature of this section is an ex- 
tensive chapter on liability and workmen’s com- 
pensation insurance, giving the history of its 
development, which well supplements the statis- 
tical exhibit and contains a large amount of 
useful information. 

In the past few years many new additional 
features have been added to this casualty sec- 
tion. As this comparatively new branch of 
insurance business has many ramifications, the 
ten-year statistics of the companies are segre- 
gated into those of stock companies, mutual 
companies, reciprocal organizations, title in- 
surance companies and State insurance funds. 
The business of companies operating in Canada, 
the underwriting and investment exhibit for 
1922 and for the past ten years for the 100 
leading insurance companies are also shown. 

Underwriters interested in the respective 
branches of insurance covered by this section 
will find a great amount of important informa- 
tion therein which is obtainable in no other 
form. Both stock and mutual organizations. 
and also assessment, accident and sick benefit 
societies, are covered in this volume, and a 
summary of their figures for 1922 is herewith 
presented : 


Stock CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES 
$ 119,880,964 
1,304,133,754 
264,004,684 
444,241,361 
408,143,114 
221,690,164 
28,278,957 
464,551,266 


Capital 
MIGEAL IASSEUS i455 .500.05.0's 9-00-4100 
Surplus to policyholders....... 
Premium receipts 
MOtAl) GRCOME < 6. 6:s50-0:5 05005 00 
Payments to policyholders..... 
Dividends to stockholders..... 
Total disbursements........... 


CASUALTY AND MISCELLANEOUS IN- 
CoMPANIES AND RECIPROCAL 
ORGANIZATIONS 
MNBtAN CASBERS ooo ow os cise cs casa WD 
Surplus to policyholders....... 
Premium receipts...... 
Total ancome. .....<,.. 
Payments to policyholders..... 
Total expenditures............ 


MUTUAL 
SURANCE 


52,199,394 
24,938, 181 
24,404,074 
39,101,844 
12,813,545 


34,592,690 


ACCIDENT AND Sick BENEFIT 
ASSOCIATIONS 
Assessments and annual dues.. 
CROCE Tt ee 
Paid policyholders............ 


MUTUAL 


an 


19,428,838 
22,489,873 
11,684,07: 


Total disbursements........... 19,034,529 
OCTANE SSS Ce ene ere 28,576,776 
Number of certificates written. 611,703 
Number of certificates in force. 1,730,444 


The Directory of Insurance Agents, and the 
lists of Attorneys and Medical Examiners oc- 
cupy 234 pages. 

VOLUME 


AND MARINE 


THE Fire 

The fire and marine volume of The Insurance 
Year Book for 1923-1924 contains about 1200 
pages of useful information of such variety 





and scope that it is apt to be referred to daily 
in the office of any enterprising fire underwriter. 
In the course of business many questions arise 
which require prompt answers, and the com- 
pany official or manager, or general, special or 
local agent can. probably ascertain the facts 
desired in one of the numerous divisions of the 
Insurance Year Book. It is important, there- 
fore, that a copy of the latest edition of this 
valuable annual publication should be kept con- 
stantly at hand—it will save much time and 
correspondence. 

A new feature in The Insurance Year Book 
this year is that devoted to Historical Data. 
This traces the history of each company from 
its start and states briefly the important events 
in its career. Among the subjects treated are 
changes in capital, surplus contributions, con- 
flagration losses, underwriting and investment 
profits and losses for five years, opinions as to 
administration and reputation, company and 
board affiliations and other important and in- 
teresting facts. 

A feature in The Insurance Year 
a column giving financial ratings of American 
stock companies, foreign companies’ United 
States branches and American mutual com- 
panies. These ratings 
parison of the relative financial strength of the 
respective companies. 

Another valuable feature in the fire insurance 
volume is the classification of premiums and 
losses of the various companies according to the 
kind of insurance written. Other 
the latest edition are specimen 
surance policies for vessels and cargoes, 
York-Antwerp rules as to marine losses 
adjustments, and interesting description of 
General and Particular average. 


Book is 


permit a quick com- 


features in 
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A Fire INSURANCE COMPENDIUM 


The Fire Insurance Year Book, fire and ma- 
rine volume, is virtually a compendium of the 
detailed statements of the fire and marine in- 
stitutions operating in the United States, both 
American and Foreign, licensed and unlicensed. 
The latest detailed statements of the companies 
are included in the departments entitled “Re- 
ports of Fire insurance Companies,” which 
presents information, more or less exhaustive, 
concerning about 1000 fire and marine organiza- 
tions (including unlicensed companies). 

They are subdivided into groups as follows: 
American Stock Fire and Marine Insurance 
Companies (licensed) ; Foreign Fire and Ma- 
rine Insurance Companies (licensed in the 
United States); American Mutual Fire and 
Marine Insurance Companies; Underwriters’ 
Agencies; Lloyds and Reciprocal Underwriters 
Associations; Unlicensed American Fire In- 
surance Companies; Unlicensed Foreign Fire 
and Marine Insurance Companies, and data 
concerning each company are segregated so that 
practically all desired information relating to 
a single company may be found by one refer- 
ence. Some of the information thus given is 
mentioned below: Company officials; directors: 
general and special agents, with the territory 
covered; tabulation of the principal items of 
the statements for five years (mutual com- 
panies, three years) ; financial statements as of 


December 31, 1922, showing the character of 
assets and liabilities, with the amount of each 
class; classification of premiums and losses jn 
1922; risks and premiums in force; business 
since organization; descriptions of real estate 
holdings, with more or less detail as to COSt, 
market values, etc.; descriptions of mortgage 
loans; details of securities for collateral Joans: 
description of classes of bonds and stocks 
owned, with market values, etc. 

A new section under each company is en. 
titled “Historical Data,” and not only gives 
information concerning San Francisco and 
other conflagration losses, capital changes and 
surplus contributions, underwriting and inves. 
ment profits and losses, deposits, board member. 
ships, etc., but presents opinions as to the stand. 
ing and repute of the company and its manage- 
ment. 

The importance of the fire and marine insyr- 
ance transactions in the United States js jn- 
dicated by the grand totals for 1922 here ex- 
hibited, taken from the Recapitulation Tables 
of the Fire and Marine Volume of the Insyr. 
ance Year Book: 


Number of companies.......... 879 
Capital paid up (U. S. cos.).... $ 206,366,805 
PASSES! 2.-dcsai 5 screenees 1,667,021,706 
SUPA S i cyeiiisersest coos ec rovel ares ets 572,637,508 
Net Gpienilitis: ssc0ccet alee vaces 881,313,363 
MOtALANCOME «6.5 :5.0,0: 012s are Sickel elec 972,105,601 
EeOSSES pA or s:nts, siarseduowvareeuaeei creranete $460,398,231 
Dividends (Am. cos. incl. mut.). 79,779,302 
FESUDONSES: eicarccnceiestra ne cere ee ere 347,522,423 
Total expenditures...........+. 917,700,016 


Some DEPARTMENTS OF THIS VOLUME 

The list of companies that have failed or re- 
tired contains about 3000 names. 

A directory of insurance agents, containing 
about 50,000 names. 

The list of independent fire adjusters em- 
braces about 2500 names. 

The list of attorneys and counselors specializ- 
ing in insurance includes about 3700 names. 

A list of universities, colleges and insurance 
societies conducting insurance classes is given 

Data are presented as to insurance com 
panies in ninety foreign countries. 

The officers of over 400 underwriters’ of- 
ganizations are given. 

A list of rating bureaus is presented. 

The premium receipts of individual companies 
are tabulated for eleven cities. 

Notable conflagrations in the world’s history 
comprise about 400 such events from B. C 
1897 to A. D. 1923. 

The list of large fires in the United States 
and Canada embraces nearly 250 fires in the 
last two centuries, each causing considerable 
loss. 





FirE DEPARTMENTS AND WATER SUPPLY 


Fire Departments and Water Supply 1s the 
descriptive title of a division of The Insuranct 
Year Book, fire and marine volume, which has 
been found exceedingly useful by fire under- 
writers desiring to ascertain the extent of the | 
fire protection maintained in the various cities 
and towns of the United States and Canada 
Although the data presented are condensed % 
much as they can be intelligibly, and are set 1} 
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small type, the matter relating to 3558 cities 
and towns occupies over 300 pages and would 
make a very impressive book in itself, well 
worth the price of the whole Year Book. The 
information presented is of a strictly utilitarian 
nature and well calculated to convey a clear 
idea of the prevailing conditions of the re- 
spective municipalities. 


OrHER USEFUL INFORMATION 

Among the other chapters and departments is 
4 list of surplus-line companies and brokers, 
with the names and addresses of parties fur- 
nishing the policies of respective companies ; 
short-rate cancellation tables in use in various 
sections of the country; premiums and losses 
of individual companies in New York city for 
two years; statistics of fires in American and 
foreign cities; a list of State insurance officials 
and dates of next sessions of State legislatures ; 
list of automatic sprinklers and their manufac- 
turers; table showing premiums and losses in 
1922 for the various classes of business—fire, 
ocean marine, motor vehicle, inland marine, 
tornado, hail, sprinkler leakage, riot; risks 
written and in force; National Board tables of 
risks, premiums, losses, expenses, taxation, 
ratios, etc.; taxes paid by fire insurance com- 
panies in 1922; par, book and market values of 
insurance companies’ stocks, with dividend 
rates for twenty-five years; companies in the 
hands of receivers, with the names of the 
latter; insurance in Canada, and tabulations of 
the home office statements of British and other 
foreign companies for 1922. 

There is also a record of the year to June 
15, embracing official changes, deaths, new com- 
panies, etc. 


DIRECTORIES OF INSURANCE AGENTS, ATTORNEYS 
AND ADJUSTERS 

The book contains a directory of insurance 
agents throughout the United States and 
Canada, arranged by States and towns, which, 
with supplemental lists of insurance attorneys 
and adjusters, occupies 236 pages, four columns 
to a page, and includes some 56,000 names. 
This list, which is revised yearly, indicates the 
class of business handled by each agency. 

The whole work is fully indexed and no in- 
surance library is complete without it—in fact, 
it should find a place on the desk of every fire 
underwriter in the country. The Insurance 
Year Book sells at $15 per volume, $25 for 
two different volumes, and $35 for the set of 
three volumes when ordered together. 


The Situation at Newark, N. J. 
Pending further negotiations to effect a 
New agreement at Newark, N. J., the old 
one remains in effect and no companies will 
appoint agents exceeding in number those 
now allowed. 


Connecticut Mutual to Write Sub-Standard 


It is announced that the Connecticut 


Mutual Life of Hartford will, from Novem- 
ber 1, begin accepting sub-standard risks. 
The company recently increased its limit of 
Msurance on one life to $150,000. 


TEXAS RATE REVISIONS 


Hearing to Be Held by State Fire Insurance 
Commission on October 15 
AusTIN, TEex., October 1.—General revision 


f fire insurance rates applying on a large 


of 
number of risks as carried in the general basis 
schedule will be considered by the State Fire 
Insurance Commission at an open hearing to 
be held commencing Monday, October 15, in 
the commission quarters here, according to 
notice issued by the commission to all stock 
fire insurance companies licensed to do business 
in Texas, their agents and representatives. In 
many instances reductions ranging from 2 to 
10 per cent are expected to be made, it was 
stated. 

The subjects to be considered are: Brick 
mercantile schedule; frame mercantile sched- 
ules; frame range schedule; exceptional 
charges; charge and permit for motion-picture 
machines in other than moving-picture theaters ; 
charge for gasoline and kerosene motor ve- 
hicles ; proper occupancy table charges for army 
goods stores and storage battery manufacturing ; 
credit for merchandise stored in fire-proof 
vaults; private garage schedule; apartment 
house schedule; I. C. M. buildings in range, 
to be treated as brick veneer; credits for fire 
protection devices; boiler house schedule; build- 
ers’ or carpenters’ risks schedu'es; canning 
plant schedule; cotton schedules; fire depart- 
ment houses schedules; ice factory and cold 
storage schedules; schedule for small crude 
oil tanks and contents in fields; opera house. 
and schedule ; rating 
chemical plants, such as sulphuric acid manu- 
facturing and a schedule to rate carbon black 
plants; use and occupancy schedul2; term risks, 
applying to dwellings and contents; distribu- 
tion average clause for retail lumber yards; 


theaters schedule for 


waiver of subrogation and charges therefor, 
and permits; credits not applicable to endorse- 
ments; demolition clause and charges for same; 
changes in approved forms Nos. 17, I4I1, 143 
and 144. 

The hearing is expected to consume several 
days. 


Standard Rating Body Favored 

The regular September meeting of the execu- 
tive committee of the National Board of Fire 
Underwriters, held last week in New York 
city, brought out the fact that the committee 
approves some form of standard rating body 
as urged by the Insurance Commissioners and 
as discussed between the Commissioners and a 
special committee of the National Board at 
Minneapolis. This committee was composed of 
Wilfred Kurth, chairman; George B. Bulkley, 
Ralph Ives (who was represented by John M. 
Thomas), George H. Bell and F. W. Koeckert. 
In a lengthy report, the committee gave its 
views on the situation and offered the follow- 
ing resolution: 

That this executive committee authorize the 
president to appoint forthwith a special com- 
mittee on standard rating schedules and forms, 
to be composed of eleven members, including 
therein one representative from each of the 
following sectional organizations: The Board 
of Fire Underwriters of the Pacific, the Union, 
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Western Insurance Bureau, South-Eastern Un- 
derwriters Association, Eastern Union—this 
special committee to become a standing com- 
mittee of the national board at its next annual 
meeting, merging the present committee on 
clauses and forms therewith. 

The object of this committee shall be to 
promote the universal use of a standard rating 
schedule throughout the United States, and the 
use of uniform forms and clauses in connection 
therewith, and to co-operate in every ethical 
way with the National Convention of Insurance 
Commissioners in securing the repeal of all 
legisiative enactments which presently prohibit 
the accomplishment of the desired results, avail- 
ing itself of such co-operation as may be neces- 
sary on the part of the other standing commit- 
tees of the national board. 


C. W. French Made Vice-President 

Curicaco, Ill., October 1.—C. W. French of 
Chicago, who is in charge of the surety depart- 
ment of Childs, Young & Wood, general agents 
for the Independence Indemnity and former 
general agents for the Royal Indemnity, has 
been appointed resident vice-president of the 
Royal Indemnity and Eagle Indemnity, in 
charge of the Chicago administrative offices. 
The Royal Indemnity some time ago opened 
an administrative branch office in the Federal 
Reserve Bank building. This office has charge 
of claims, inspections and agency service, along 
general lines, in the West. Mr. French will 
have charge not only of the surety, but cas- 
ualty department. 

He is one of the well-known surety men in 
Chicago, and has had experience both in cas- 
ualty and surety lines. For a number of years 
he was associated with the Eldred Agency of 
Milwaukee. Later he was special represent- 
ative of the Royal Indemnity in the Middle- 
Western field, and since 1918 has been asso- 
ciated with Childs, Young & Wood. He. has 
an intimate knowledge of field conditions and 
has a large acquaintance with agents and 
brokers. 


Central Fire Agency Appointed 

The Central Fire Agency, Inc., of 92 William 
street, has just been appointed general agent 
for the New York Plate Glass Insurance Com- 
pany. The designation became effective as of 
October 1 and the Central Fire Agency, one 
of the most progressive agencies in the New 
York territory, has already begun the writing 
of risks. 


J. D. Bookstaver’s Scholarships 

The ten annual scholarships at New York 
University which were instituted by Joseph D. 
3ookstaver, general agent for the Travelers in 
New York city, as announced in THE Sprc- 
TATOR of September 6, have begun to be appor- 
tioned. The scholarships for the fall term, 
which cpened October 1, have been awarded, 
and are as follows: Thomas F. McGuire, of 
the National Life Insurance Company of Ver- 
mont; Thomas A. Mascara, of the Mutual Life 
Insurance Company of New York; Clara 
Notowitz, of the Mutual Life Insurance Com- 
pany of New York, and Mabel E. Oldreive of 
the Travelers. It will be noted that of the 
four scholarships awarded, two were conferred 
on men and two om women. 
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$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, 6a. 
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PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 











HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows : 


Premiums received during the year 1922................... $7,369,835 
Payments to Policyholders and their a in Death 
Claims, Endowments, Dividends, Etc................... 5,400,769 
Amount added to the Insurance Reserve Funds............. 2,206,762 
Net Interest Income from Investment.................0005 2,110,922 
($722,352 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 52.87% of the amount expected. 
II NNN so coisa ars, eilg  wsflerare ge Wielbis wisbere RraersT Ae $232,163,052 
SRT EER RIPE cnc dos Gui sSars ce Sic a he oa ea Sw Sao eGeale 46,253,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 





TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 











Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life lasurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 

















UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 


ROCKY MOUNTAIN, 
Care of THe SPECTATOR. 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph eh Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 

Philadelphia, Pa. 





Independence Square 











WANTED: PRODUCERS OF GOOD BUSINESS 
IN INDIANA, KENTUCKY, ARKANSAS, 
ALABAMA, FLORIDA, AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


indiana National Life Insurance Company 
INDIANAPOLIS, INDIANA 

















ACACIA MUTUAL LIFE ASSOCIATION 


Formerly the Masonic Mutual Life Assn. of the D. of C, 


Insurance in Force Over $135,000,000.00 
Assets Over $8,000,000.00 
We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 

3. Real Home Office Cooperation 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 

















for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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THE QUESTION BOX 


A Noteworthy Feature of the New 
Jersey Agents’ Meeting 


sALES SYMPOSIUM ALSO STAGED 


Many Selling Helps Furnished by Special 
Lines Salesmen by Clever Talks 

After the luncheon at the Robert Treat 

Hotel, Newark, last Thursday, and during the 

Jersey Association of 

“question box” 


mecting of the New 
Underwriters, an informal 
held with Jesse S. Phillips, 
National Bureau of Casualty and Surety Un- 
Russell of the General Ad- 


Was 


manager of the 


derwriters, W. E. 


iustment Bureau and Leon Watson, manager 
of the New Jersey Rating Bureau, as_ the 
recipients of queries. Mr. Phillips was asked 


why acquisition costs were needed in the busi- 
ness, whether the program was being carried 
out and if the program, as now formulated, 
should break down what would happen. Mr. 
Phillips said that at the outset, and since there 
has been no idea of depriving anyone of just 
compensation and commission but that where- 
company might pay higher 
rates than and so upset. the balance 
in the business, there was now a definite stand- 
ard by which to judge and act. Conditions 
showed that the acquisition cost plan was be- 
ing generally observed, said Mr. Phillips, and 
that Chicago and Philadelphia were much im- 
into 


as formerly one 


another 


Soston has not yet come 
line, due to the fact that one company there 
is asking exceptions in its favor. The speaker 
also gave it as that 15 
should happen to cause the collapse of the plan, 
the Insurance the various 
States would like the 
same end by 
In reply to 


proved, though 


his belief anything 
Commissioners of 
accomplish something 
legislation. 

questions regarding causes of 
trouble in the making of adjustments, W. FE. 
that the cause of ieetiie 


and difficulty was irregularities in issuing poli- 


Russell said chief 
cies and non-concurrency between policies on 
the same assured. Greater care in preparing 
closer contact with the insured and 
an understanding of his needs were the remedy, 


policies and 
said Mr. Russell. 


Leon W meant by 


demolition covers and pointed out that if a fire 
destroys a building which is of antiquated con- 
struction zone where the rearing 
of structure is forbidden, the in- 
ith a total although the 
actually destroy a portion of the 


atson explained what is 


and is in a 
of that type 
sured is 


‘ed wi loss, 


ire may 


tisk. The insured will be compelled to demolish 





‘ Ml 








the entire structure and build one conforming 


with the new requirements of the locality, and 


a demolition cases 
Mr. Watson also explained how agents could 
co-operate with office to 


vantage of all concerned in the matter of re- 


clause is needed in such 


his the greater ad- 


ports on 


.. thus providing better ser- 
At the luncheon also, 
Arnold Rippe of the New Jersey 
$25 prize for 
advertising stunt talk had been won 
Sullivan of the Home. 


risks, etc 
Vice to the policyholder. 
President 
Association announced that the 
the best 
by Edward L, 


SELLING SPECIAL LINES 
\nother feature of the afternoon which gave 
the agents many valuable selling helps was a 


sales symposium arranged as a comic skit. 
John H. Ward, Jersey City, impersonated a 
factory owner who had just purchased fire in- 
surance on his new factory. Frank B. Heller, 
Newark; Jacob Strauss, Hoboken; James 
Ransom, Jersey City, and Nelson Sterling, New 
York, successively sold the “manufacturer” 
water damage, strike, use and occupancy, wind- 
storm and profits insurance. 
received and realization 
value of the so-called insurance special 


The offering was 
favorably created a 
of the 
lines. 


The Offer for Virginia Fire and Marine 
Stock 

Since the publication of the latest article in 

Tue Specrator about the Virginia 

Marine 


Fire and 


THe SPpeECTATOR 
liller, jr., 
Richie 


Insurance Company 
has received from President J. \M. 
of the First National Bank of 
copy of the offer sent to stockholders of the 
and Marine to purchase 
amounting to not less than 12,000 shares, 


nd, a 


Virginia Fire stock 
and as 
many more shares in excess of 


This 
Interzone 


12,000 as may 
offer was made in 


Corporation, a 


be offered for sale. 
the interest of the 
New York holding corporation, and the terms, 
in brief, are tnat the Virginia Fire and 
maintained 


Marine 


would be with its home office in 
Colonel 
with the 


in what- 


Richmond, as a going concern; that 


William H. 


ompany as 


Palmer should remain 


long as he desires, and 


ever position he should nominate, at his pres- 
ent that B.. C. 


retained as an officer, if he 


should be 
and that 
the di- 


salary; Lewis, Jr., 
so desires; 
yperated under 


. as Insurance Com- 


the company should | 


rect supervision of 


pany of New York. The official letter also 
gave iurther details as to the management of 
the company in case the plan should succeed, 
and named the following prices for the stock. 
according to the quantity deposited: If 12,000 
shares, and less than 13,000 shares, $108 per 
share; if 13,000 shares, but less than 14,000 
shares, $109 per share; if 14,000 shares, or 


The time for the deposit 
bank toe 


more, $110 per share. 


of stock may be extended by the 


dates not later than March 1, 1924. 
r. Miller states that he never has owned and 
does not now own a single share of the stock 


of the Virginia Fire and Marine, and 


no 





purposes in this matter except to represent a 
client. Mr. Miller’s letter follows: 


[To the Editor of THE SpPEcTAToR| 

In your issue of Thursday, September 20, 
1923, On page 13, is an article entitled “Virginia 
Fire and Marine.” You state in the latter part 
of your article as follows: 

When Mr. Miller’s first communication 
was sent out on August 11, he stated posi- 
tively that his offer would only remain open 
until September 1, but he states now that he 
has decided to hold it open until October 1, 
etc. 

I enclose herewith for your information, 
the offer mailed to stockholders dated August 
ti, from which you will note several things, 
namely, 


1. This offer is made in the interest of 
Interzone Corporation, a New York 
holding corporation, hereinafter called 
Purchaser. 


2. That the company is to be operated under 
the direct supervision of the Home In- 
surance Company. 

3. And last. The bank in its discretion may 
extend the time to deposit stock to dates 
not later than March 1, 1924. 

It would seem, therefore, that your article 
is not altogether correct, and I am sure you 
will welcome receipt of the copy of the offer 
of August 11, herewith. 

The writer was approached by representa- 
tives of the Home Insurance Company in con- 
nection with this matter and the offer was to 
buy the company for the Interzone, a holding 
company — by the Home. The writer 
never has and does not now own a single share 
of the stock, and had no purpose in the matter 
except to represent a client in a dignified, 
proper manner. 

Very truly yours, 


JoHN M. MILLER, 
President, 
The First National Bank of Richmond. 


Richmond, September 20. 
According to reports published in 

papers Sunday and \londay, 

rectors of the Virginia 


Richmond 


officers and di- 


Fire and Marine have 
secured enough of the stock to block the efforts 


of John M. Miller, Jr., president of the Na- 


tional Bank of Richmond, to secure control. 
These reports are unverified, however, as 
neither the company nor Mr. Miller has made 
an official statement. Mr. Miller’s offer of 
$100 per share for the stock expired on 
October 1, and he has not yet exercised his 


renewing the offer. 
old 


it remain under 


the fine Virginia company 


Friends of 
l its present 


ill be glad to sce 


management by Virginia people. 








Semi-Annual Statements 


FIRE 

ash 

Capital 

, New York.. $1,000,000 
1,000,000 
500,000 


American Alliance 
Federal, Jersey Ci ity retagtere ets ae 
Hudson insurance Co., New Y ork..... oF 
Liverpool & London & Globe, Live aise 
Nz itionale Fire Ins. Co., Paris. ’ 
Northern Assurance Co., London. 
Rhode Island Ins. Co., Pp rovidence 
Royal Exchange Assurance, L ondon . 
Scottish Union and Nationz ul, Edinburg 
Standard Marine Ins. Co., Liverpool 
Star Insurance Co., New Vork 
Union Marine Ins. Co., gee sh 
United Firemen’s Ins. Co., Philade Iphi: is. 
United States Lloyds, New WG cas cn ens 
Urbaine Fire Ins. Co., Paris............. 





each ariel ot 4's 1 0 Y 1.000 
100,000 
800,000 


1g 


INSUR ANCE 


as of June 30, 1923 


COMPANIES 





Admitted Net Cash Claims 
Assets Surplus Premiums Paid 
$4 ,617,378 $1, 86 68, 866 $869,659 $407,704 
7,4: met 101 2,215,867 817,926 
601,925 260,373 
6,910,132 3,746°539 
562,802 355,916 
3,141,635 1,854,844 
1,087,597 551,095 
1,387,716 905,989 
1,288,148 532,891 
if 181 921 1,074,102 461,264 
544,685 190,529 101,837 
441,353 607,487 301,112 
733,689 1,276,832 915,104 
1,111,077 2,482,303 3,159 "467 
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Where Fire Insurance Dividends Come 


NAME OF COMPANY. 


Aetna, Hartford 


Agricultural, Watertown......... 


Albany, Albany 


Allemannia, Pittsburgh.......... 
Philadelphia........... 
Mimoerncan. Wewark. . «... 000% 
American Alliance, N. Y......... 
American Automobile, St. Louis. . 


Alliance, 


American Central, St. Louis... 


American Eagle, 


American E ——, NN. W.* 
American Fire, N. Y.* 
American National, Columbus* 
Anchor, N. 


Assurance Ce. ‘of EE ES aaa 


Automobile, Hartford 
Baltimore Am., 
Bankers and Shippers, N. Y.* 
Boston, 
Buffalo, 


California, 
Camden Fire, Camden 
Capitol Fire, Concord. 
Central Fire, Baltimore. 
Chicago Ee. & M., Chicago*. 
Citizen, 
City of New York, N. Y 
City, Sunbury, Pa. 
Columbia, Jersey Cily* 
Columbian National, Lansing. . 





Commerce, Albany. 
Commercial Union, N. VY. 
Commonwealth, New Y ork. 
Concordia, Milwaukee........... 
Connecticut, Hartford........... 
Continental, New York.......... 
County, Philadelphia... 
Detroit F. and M., Detroit....... 
Dixie, Greensboro. pate 
Dubuque F. & M., 


Eagle, Newark................- 
Employers, Boston* 
Equitable F. and M., 


E ureka Security, Cincinneti* 





Seek ff reencesie City* 
Fidelity-Phenix, New York... 
Fire Association, Phila - 
Firemans Fund, San Francisco.. . 
Firemens, Newark. 


Fire Reassurance, N. Y.* 
First Reinsurz ance, Hartford 
Franklin, P hile ladelphic Rekters 
Girard F. & Phil idelphia . 
Glens Falls, G en Falls... 
Globe, Pittsburgh..... 
Globe and Rutgers, N. Y......... 
Globe Nat’l, Sioux City, 
Granite State, Portsmouth 
Great American, N. 


Great Lakes, Chicago*. 

Great Western, Chicago* 
Hamilton, New York 
Hanover, New York 
Hartford, Hartford hese 
Hawkeye Security, Des Moines*.. 
Home Fire, Little Rock... . 
Home F. & M., San Francisco* 
Home, New York... . 
Hudson, New York...........-.-- 


Sinperial, New Work «026.0645 
Importers and Exporters, N. Y.*.. 
Industrial, Akron. 
oat ASO; OE IN, Az, PRA. 6.56 osc0 0:6: 
Ins. Co. of State of Pa., Phila. 
International, New Mork... 
Inter-Ocean Reins., Cedar ial ds* 
Iowa National, Des Moine eee 
Knickerbocker, N. neni 
Lumbermens, P hiladelphia eee ee 


Marquette National, Chicago*... 
Mass. F. and M., Boston..... 
Mechanics, Philadelphia......... 
Mech. and Traders, New Orleans. 
Mercantile, New York........... 
Merchants, New York........... 
Michigan F. & \., Detroit 
Milwaukee Merchs., Milwaukee.. . 
Minneapolis F. & M., Minn.. 
Mississippi, Jackson... 


National American, Omaha...... 
National-Ben Franklin, Pitts..... 
ational, Sartiord. ...... sess 
National Liberty, N. Y 
National Reserve, Dubuque*..... 
National Union, Pittsburgh 
Newark, Newark. 

New Brunswick, New Brunswick.. . 
New Hampshire, Manchester..... 


New Jersey, Ne wark 


New York ......:. 


Baltimore........ 


BRINN re iso 3s esd ve ee fo-03 Se 
SD Se iice ars kw acdse 


San Francisco........ 


Income 
from 
Invest- 
ments 
in T ws Yrs. 


11, 695 ) rp 21 
2,869,778 
649,151 
1,143,294 
1,657 ,099 
5,455,898 
1,304,650 
596,150 
2,042 256 
1,404,444 


447,850 
667,873 
255,156 
80,284 
378.984 
1,988 402 
728,948 
526,147 
4,117,838 
1,395,705 





2. e * 
“90. ‘486 
229 07 9 
950,699 
247 898 
429 096 

775,960 





000 


484,810 
154,474 
878,658 
163,134 
588 079 
ee 310, 695 
11,233,870 
5 604 414 
6,693 704 
3,572,079 


492 128 
a, 509,708 
rie 





3,560,698 
595,967 
9,774,300 
402 452 
593,447 
(945 


14,631 





21, 


549,024 
455,384 


520,084 

776,528 

300,551 
11,817,006 
2,083,834 
2 317,465 
213,511 
365,975 
572,116 
945,895 


419,050 
610,892 
814,380 
778,380 
1,316,611 
1,525,407 
810, 075 5 
2,529,527 
550,487 
37 467 


495,102 
2,040,397 
7,619,417 
4,092,426 

185,891 
2,310,645 
1,092,634 

79 4, 98 

3,458,1 

1 184,1 


Contr ibu- 
tions of 
Stock- 
holders 
in Ten Yrs. 
3 


b150,000 
ce525,000 
21,000,000 
$1,000,000 


h900,000 
§100,000 
§170,320 
§730,000 


§1,080,917 

$483,200 
§130,000 
§388 426 
§680,671 


675,000 


§484,000 
§1,000,000 
b700,000 


200,060 


61,000,000 
61,000,000 

$705,000 
§2,887,781 


§207,000 


$1,000,000 
$275,000 


b1, 500,000 


1394,465 
§450,000 


$1,000,000 

'§75( 1.000 
§3,000,000 
61,000,000 


§522, 000 
,000 

*b7 4,914 
§1,000,000 





Bon aoe 


0126,566 
§51,815 


625,000 
b226,875 


”'§76,500 





From 

Excess of 

Investment 

Income and 

Contribu- 
Dividends tions Over 

Paid Dividends 

in T en Yrs. in Ten Yrs. 
10, 550,000 1,145,721 
2: 987, 500 882,278 
275,000 374,151 
t682,000 461,244 
956,250 $25,849 
a4,645,339 810,559 
1,250, :000 204/650 
245,250 875,900 
420.612 2,621,644 
970,000 1,434,444 

340,500 
15,000 } 

ark cco eat 425, 476 
28,800 781,484 
212 2 ‘000 166,984 





8,000 
5,000 


520, 000 
16,000 


9 
eg 


k 


55,000 
1,103,706 
208,430 
505,000 
294,000 
452,620 
117,237 
90,000 
116,816 


1404,000 
200,000 
625,000 
723,988 

2,940,000 
21,800,814 
393,000 
700,000 
269 292 
~840,000 


266,375 





76, 

164. ‘000 
1,200,000 
5,550,000 
3,517,838 
4,065,000 
2,833,192 


20,000 
175,000 
1,450,005 
765,000 
1,815,000 
360,000 
76,023,978 
242,000 
$12,070,000 


40, 600 
175,997 
1,085,000 
9,200,000 
86,511 
408,783 


$560,000 


99,500 
7,450,000 
453,852 
1,240,000 
30,000 
282,118 
485,000 


266,250 
240, ‘000 
337,500 
24,000 
660,000 
943,750 
400,000 
1,502,500 
200,000 


320.8 ,085 

320 "409 

z’ 000 ,000 
72,610,000 
30,000 
1,003,725 
387 ,373 
4£6,134 
1,974,808 
90,000 





2,760,042 
203,948 
526,147 

1,597,838 

—320,295 


757,740 
1,126,122 

344,180 

367 ,319 
1,171,403 

—4, Qs aS 

981,2 

260 B61 





857,676 
744,571 
761,363 
— 3,053,682 


506,229 
487, 8 
332/25 


370, 631 


702,435 
1,154,474 
1,006,158 

86,158 

624,079 

110,695 
6,683,870 
3,086,576 
3,378,704 
3,617,668 


609,128 
1,334,708 





299 


3,750.; 5 74 
1,219,852 

351,447 
4,061,945 


570,299 
481,562 
349.853 





2 bt 
qr 


2"319'024 
i "455, 384 


482,084 
1,026,528 
275,965 
5, wad 006 
329 982 2 


— 





3889 997 
460,895 


152,800 
370,892 
861,880 
754,380 
656,611 
581,657 
410,075 
1,153,593 
402,302 
37,467 


404,517 

719,988 
3,619,417 
1,482,426 

155,891 
1,931,920 
705,261 
5385 678 
483,364 
,17( 


1 
1,170 "623 


16 
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WHERE FIRE INSURANCE DIVIDENps 
COME FROM 








SECTION SHOWS 
INCOME FROM INVEST- 
MENTS AND STOCKHOLDERS’ 
CONTRIBUTIONS ABOVE AMOUNT 
PAID FOR DIVIDENDS — 
EXCESS $150;610,118 

USED FOR LOSSES OR 
ADDED TO SURPLUS -~ 






















THE TOTAL AREA OF THE CIRCLE INDICATES 
AMOUNT OF INCOME FROM INVESTMENTS 
AND CONTRIBUTIONS OF STOCKHOLDERS 

IN TEN YEARS $358,344,792 








NAME OF COMPANY. 


Niagara, New York... 
North Carolina Home, 
Northern, New York. 
North River, New York........ 
Northwestern F. & M., Minn..... 
Northwestern Nat’l, Milwaukee.. 
Old Bay State, Concord........ 
Old Colony, Boston.......... 
Orient, Hartford: «...<5.<«. 
Pacific, New York 


Raleigh... 


Pennsylvz ania, Philadelphia....... 
Peoples N ation: ul, Philade Iphia. Pe 


Phoenix, Hartford........... 
Potomac, Washington....... 
Preferred } Risk, Topeka..... 


Providence W ashington, Prov. ae 
Prudential Co. of Gt. Brit. ,N. Y.* 
Queen, New York. 
Reliable, Dayton.......... ‘ess 
Reliance, Philadelphia........... 


Republic, Dallas*w. . 


Republic Fire , Pittsburgh. 

Rhode Island, Providence........ 

Richmond, New York........... 

Rossia, Hartford*. . Grech rs ace ass 
Safe guard, New Vork*.......... 

Security, New Haven.. Bre” 


Security, Dz ivenport . Be 
Springfielc 4 & M. , Springfic ld. am 
St. Paul F. & M. , St. Paul. 


Stendard, Prenton. 6.66 6660s 
Standard, Hartford..... 
Standard, New York* 
Star Ins. Co. of Amer., N. Y 
Sterling Fire, Indianapolis... . 
Stuyvesant, New York 
fSupericr, Pittsburgh....... 


Income 
from 
Invest- 
ments 
in Ten Hg rs. 


4 8247 720 
256,737 
$16,898 

2,931,530 
602,744 

3,585,621 
173,805 

1,069,185 

1,694,989 
813,487 


3,860,094 
1,051,696 
10,343,218 
340,595 
280,974 





955,700 
608, 101 





474,733 
2.428.058 
244,034 
2,649,643 
410,634 
6,100,774 
6,179,482 


567,069 
727,060 
22,625 
601,216 
1,087,071 
952,761 
1,120,987 


Contribu- 
tions of 
Stock- 
holders 
in Ten Yrs. 

$ 


50,000 

5,000 
‘0.6 
§600.000 


"$89,130 
taa577,867 


§285 235 y 
§300, 000 


'§340,000 


Dividends 
-aid 
in Te o Yrs. 


v3 80, oe 





1 865 ) ‘000 
76,000 
4481000 
700,000 
488,001 








ms 
doe 


95,765 


"32132 
1,320,000 
6,075,000 
347,500 
276,000 


425,000 
220,000 
492 500 
160,000 
1,656,000 
910,000 
240.000 
2,975,000 
2,700,000 


448,000 
390,000 
248,000 
323,000 
163,000 
596,000 


Excess of 

Investment 
Income and 
Contribu- 

tions Over 
Dividends 
in be” Yrs. 


1,024 720 
24, 385 





497. 35 
1,221,185 
994/989 
395,486 
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1,739,643 

170,634 
3,125,774 
3,479,482 
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1,253,216 | 
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"497 805 
1,221,185 
994,989 
995 486 


1,341,34 
839,196 
3,087,453 
429 725 
826,700 
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WHERE FIRE INSURANCE 
DIVIDENDS COME FROM 


Investment Earnings Far Exceeded 
Dividend Payments in Last 
Decade 


MUCH SURPLUS CONTRIBUTED 
Protection of Policyholders Increased 
Thereby in Addition to Any Under- 
writing Gains 





It is too frequently the case that even fair- 
minded men are misled into unjust criticism 
of fire insurance companies through their be- 
lief that dividends paid by such companies are 
derived from unduly high premium charges 
From this they argue that premium rates should 
be reduced. On scanning the accompanying 
table, however, it is clear that the dividend pay- 
ments of principal 
exceeded the 
Furthermore, it is found that nearly twenty 
per cent of the amount paid for dividends was 
contributed to surplus by stockholders during 


companies far 


investments. 


the are 


by income from 


the ten-year period covered by the table. In 
other words, the investment earnings plus the 
contributions of stockholders exceeded the divi- 
dend payments of the leading American fire in- 
surance companies by over $150,090,coo0 in the 
decade. 

The average dividends paid by these compa- 
nies on money invested by stockholders is be- 
tween a_ thor- 
oughly safe business or investment pays, in 


six and seven percent. Even 
many instances, as high a rate of dividend, 
whereas the fire insurance business is a notably 
hazardous one, as has been proved by the oc- 
currence of such conflagrations as those at San 
Francisco, Baltimore and other cities. In only 
five instances in the table referred to is it shown 
that the dividend payments exceeded the invest- 
ment earnings and contributions of stockholders, 
and in one of these the excess was due to a 
large stock dividend, which still left the money 
in hand for the protection of policyholders. 
The table shows that the investment earnings 
‘of 148 millionaire fire insurance companies in 
the United States during the past ten years 
amounted to $319,154,157, and that stockholders 
received $207,734,674 for dividends, but that 
they, in one manner or another, contributed 
$39,190,635 to surplus during the same period. 
so that the excess of investment earnings and 
surplus contributions over dividends was $150,- 


610,118 in the decade. The latter sum repre- 
sents further protection for policyholders, in 
addition to any earnings during the decade due 
to the underwriting operations of the companies. 

The accompanying table demonstrates that 
but a few of the great companies listed have 
drawn their underwriting 
or previously accumulated surplus funds for the 


upon either profits 
and it is observed, also, 
that some of the dividends declared merely rep- 
resent transfers from surplus to capital ac- 


payment of dividends ; 


count, so that the money still remains in the 
custody of the companies for the protection of 
policyholders. 


Iinois Association of Insurance Agents 

The one-day meeting of the Illinois Associa- 
of open at the 
Leland Hotel, Springfield, Ill., on October 5 
and will be featured by the presence of Frank 


tion Insurance Agents. will 


R. Bell, president of the National Association 
Houston, 
Superintendent of Insurance for Illinois, and 
John G. Yost of the Fidelity and Deposit Com- 
Baltimore. 

\n interesting and instructive program has 


of Insurance Agents; Thomas J. 


pany, 


been arranged as follows: 


MORNING SESSION 
Called to order ten o’clock, Ilotel Leland, Presi- 
dent A. J. Anderson. Address of welcome, Hon. C. 
J. Doyle, Springfield. Response to address of wel- 


Arnold, Galesburg. 
address, A. J. 
Secretary-treasurer’s report, S. E. 


come, Henry F. 


President’s Anderson, Kewanee. 


Moisant, Kankakee. 
organization committee, R. C. Sherman. 
Waukegan. Report of 
tee, George North Taylor; chairman, Streator. 


Louis A, 


Report of 


Chairman, grievance commit 


Report 
of legislation committee, Howes, chairman, 
Peoria. 

Report of fire prevention committee, Edith I. Good- 


speed, Joliet. Report of firm business committee, Karl 


Keck; chairman, Fairbury. Discussion of above 
reports. 
Address, ‘“‘Fidelity Bonds,’ John G. Yost, assist- 
J ’ 


ant secretary, Fidelity and Deposit Company, Chicago. 


AFTERNOON SESSION, TWO O’CLOCK 


Discussion of automobile insurance embracing thi 
following: Continual change in rates and forms: 
competition of reciprocals and mutuals; no amount 
fire and theft policies. Led by J. A. Giberson, Alton. 

“Most Effective Way a Local Agent Can Dispel 
or Modify Public Prejudice or Misunderstanding 
About Insurance, Nat. McLean, E. St. Louis. 


“Agency Service,” Ralph Freese, Bloomington. 
“Protection of Full-Time Agents,” E. F. Rogers, 


Chicago. 

“Loyalty to Companies That Are Loyal to Agents,” 
J. N. Newburger, Chicago. 
Education of Companies RBe- 


“Proper Agents by 


fore Appointment,’ R. C. Sherman, Waukegan. 
“Mail Order Campaigns That Have Proved Success- 

ful,’ Louis Shade, Decatur. 
“Does It Pay 

Life Insurance?” P. A. 
“What Is the Best Method of 


Agents to Write 
Brousseau, Decatur. 
Selling, 


Fire and Casualty 


Use and 


Occupancy and Rent Insurance?’” Jean A. Pope, East 
Moline. 
“What Is the Most Convenient and Satisfactory 


Method of Keeping Track of Prospects That Are to 
Solicited for Various Kinds of Insurance from Time 
to Time?” Miss Edith I. Goodspeed, Joliet. 


Address, ‘The National Association,’ Frank R. Bell, 


Charleston, W. Va. 
Address, “The Insurance Department,’ T!on. Tom 
Houston, Insurance Superintendent, Springfield. 
BANQUET, 6:30 P. M. 
Toastmaster, C. R. Cartwright, editor, National Un- 
derwriter, Chicago, 
“Greetings from the National Association,’ Frank 


R. Bell, 
Agents. 

“My Own Personal Ideas,” John F. Stafford, man- 
Department Sun Insurance Office, Chi- 


president, National Association of Insurance 


ager, Western 
eago, 
“The Insurance Agent,’’ Hon. Clifford Ireland, 
trade Springfield. 
“Keeping in Touch with the Insurance Department,” 
Ifon. Thomas Insurance Superintendent, 
Springfield. 


director of and commerce, 


Houston, 


Western Union Advisory Committee 
John C. new the 
Western Union, together with George M. Love- 


Harding, president of 
joy of the Phoenix of Hartford, the new vice- 
president, has named an advisory committee of 
twenty-five members: which will handle the 
problems arising from the breaking off of rela- 
tions with the Western Insurance Bureau. 
The men appointed to make up the committee 


are: John M. Thomas, A®tna, chairman; 
Geo. H. Bell, National of Hartford; Geo. W. 
Blossom, Fred S. James & Co.; H. T. Cart- 


lidge, Liverpool and London and Globe; B. G. 
Chapman, Jr., American Central; W. A. Chap- 
man, Firemans Fund: Hart Darlington, Nor- 
wich Union; A. G. Dugan, Hartford Fire: F. 
P. Hamilton, Queen: Harding and Lininger, 
Springfield; E. ©. Ifenne, American Eagle; 
C. W. Higley, Hanover: E. W. 
W. L. Lerch, Great American: Geo. W. Love- 
joy, Phoenix of Hartford; F. D. Luce, Provi- 
dence Washington; C. A. Ludlom, Home; W. 
A. Maillot, Phoenix of London; Walter E. 
Miller, Westchester: A. F. Powrie, Fire Asso- 
ciation; Fred A. Rye, Commercial Union; 
Alfred Stinson, Fidelity-Phoenix: C. F. Shall- 
cross, North British; C. R. Tuttle, Insurance 
Company of North America, and J. R. Wilbur, 


Law, Royal; 


( 


Continental. 





Income Contribu- 
from tions of 
NAME OF COMPANY. Invest- Stock- 
ments holders 


in Ten Yrs. in Ten Yrs. 
$ $ 


Twin City, Minneapolis... .. ; 7 Oe {) 
Union His. Am. F. & M., N. Y.* ESQESIO cece cans 
Union Reserve, New Vork*..... 174,362 §500,000 
United Firemen, Philadelphia... .. 788,186 §408,050 
United States, New York........ 4£04S 065 = ....5..- 

United States Lloyds, N. Y...... 2,369,014 §30,000 
Universal, Newark............-. ll staiea i 
Utah Home, Salt Lake City...... 1,006,197 §250,000 
Victory, Philadelphia*........ : 180,874 §500,000 


950,485 
3,546,079 


. 819,154,157 39,190,635 


Virginia F. & M., Richmond..... 
Westchester, New Vork..... a 


Totals 


Excess of 
Investment 
Income and 
Contribu- 
Dividends’ tions Over 
Paid Dividends 
in Ten Yrs. in Ten Yrs. 


$300,000 stock dividend. 
from surplus to capital. 


‘ surplus to capital. 
2,168,105 
1,341,819 

674,362 


$ 
30,000 surplus paid in. 


dend. 


272,000 
y1,189,546 
445,000 


626,500 


924,236 
2,858,519 
1,954,014 

73,865 

629.697 


capital. 


000 stock dividend. 


120,000 560,874 
z 645,000 305,485 


2,130,000 $62,500 stock dividend. 


207,734,674 


2,516,079 


150,610,118 


17 


* In business less than ten years. 
§ Surplus paid in. 
and $3,000,000 transferred from surplus to capital, 
fron 6 Premium on new stock, 
é Includes $75,000 transferred from capital to surplus. 

h Includes $300,000 transferred from capital to surplus, and $600,000 
k Includes $600,000 stock dividena. 
m Includes $7,000,000 stock dividend. 
and $100,000 contributed to surplus. 
y Includes $2,800,000 stock dividend. 
t Includes $321,000 surplus paid in and $73,465 notes collected on sale of stock. 
cludes $250,000 premium on new stock and $375,000 surplus paid in. 
w Austin, commonwealth and International of Dallas merged. 
x Includes $500,000 premium on new stock and $400,000 surplus paid in. 
z Includes $250,000 stock dividend. 
mium on new stock and $82,817 surplus paid in, 


+ Includes $500,000 stock dividend. f{ Includes 
{ Includes $6,000,000 stock dividend 

a Includes $1,000,000 transferred 
c Includes $450,000 surplus paid in. 
g $1,000,000 transferred from 


Z Includes $200,000 stock divi- 
o Includes $300,000 prem. on new stock 
p Includes $300,000 transferred from surplus to 
s Includes $2,500,000 stock dividend. 
u In- 
v Includes $1 ,000,- 


vy Includes 
aa Includes $7,350 pre- 
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LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established 


LONDON GUARANTEE & ACCIDENT 


Head Office: CHICAGO, ILL. 


1869 
CO., Ltd., Ewetano” 
F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York. 
Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass 








' FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
1922 Edition 
This well-known pocket manual is a standard guide in relation to common fire 
hazards and their elimination or reduction, and also as to 
Fire Protection and Upkeep. 

The general subjects which are treated in much detail in this valuable book, are: 
Lighting Hazards—Heating Hazards—WMiscellaneous Stationary Heating Devices Requiring 
Special Trsatment—Commonly Found Miscellaneous Hazards—Power Hazards—Chemicals, 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers—Water 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 447& 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1923 
Reserve for Unearned Premiums.............. 
RONNOFE MN RMINIENNE SS nc ioc cis ios bis 1k aces ae 
BONBON Co wag oa is ole wiaeusia ae wise $500,000 .00 
PHCU SIMS oc ckancu es sis 56 6 1,079,671 .23 


$1,161,651 .59 
329,994 .01 


1,579,671 .23 
MOtMlsASSets «co. 5 ed wide ek ees $3,071,316 .74 
Wm H. Palmer, President E. B. Addison, Vice President 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J. M. Leake, General Agent 


Surplus to Policyholders.................. 














ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S ‘WOURANGE COMPANY 


OF NEWARK 


Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . .  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 





EASTERN DEPARTMENT 
NEAL BASSETT, President 
JOHN KAY, Vice-Pres. & Treas. 


WESTERN DEPARTMENT 
NEAL BASSETT, Pres. & Mer. 
WELLS T. BASSETT Sec’y & 























Burned - -$521,860,000 


As we enter upon Fire Prevention Week, one 
fact stares us in the face—last year’s appalling 
fire loss. What can you do to help keep the 
1923-1924 figures lower? 


It should be your duty to broadcast the prin- 
ciples of fire prevention wherever you may. Im- 
press uopn your clients the necessity for pre- 
venting preventable fires. Awaken the public 
interest. 


Make your own plans as they fit your community 
but aim for 365 days of fire prevention—not just 
one week. Your efforts will not only aid in safe- 
guarding civic prosperity but will place new 
business on your books. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 





HENRY EVANS 
Chairman of the Board 9 


JAMES A. SWINNERTON 


President 


Cash 
Capital: 
One Million Dollars 








*“AMERICA FORE" 


New York Chicago San Francisco 








Thursday 


— 

















A. H. HASSINGER, Secretary 
NEWARK, N. J. 


Asst. Manager 
CHICAGO, ILL. 
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MUTUAL CONFIDENCE FOUND 


The agents of the Ohio Farmers have im- 
plicit confidence in the management. There 
is no suspicion lurking in their minds as to 
whether they are being dealt with honestly 
and frankly. They realize that the manage- 
ment regards them as an integral part of 
the organization vital to its welfare. They 
deserve square treatment and they get it. 
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Fire Underwriters Association of 
Northwest 

Cuicaco, Iti, October 2—Plans for the 
forthcoming meeting of the lire Underwriters 
Association of the Northwest are progressing 
nicely, and the program has been practically 
completed. The committee were today only 
waiting on one or two final acceptances before 
making it public. Every effort has been made 
to secure a list of high-grade speakers, and the 
committee was so zealous in this respect as to 
extend an invitation to David Lloyd George, 
who will be in this country at the time the meet- 
ing is to be held. The former British Prime 
Minister has for several months had a complete 
schedule made from which he cannot deviate, 
and he was therefore obliged to decline the in- 
vitation. The incident illustrates, however, the 
type of program which the committee in charge 
has tried to arrange. 





New Jersey Underwriters 
(Concluded from page 4) 
co-operation between agents and commissioners 

will make much legislation unnecessary. 

John Ward, of Jersey City, played the part 
of a manufacturer who had just completed a 
new building and put up the usual objections 
against various classes of insurance which 
several well-known insurance men urged him 
to buy, but in every case he finally succumbed 
to their arguments. 

Then ensued the election of officers, after 
which the executive committee was named 
Executive Committee— Arnold 
Rippe, Jersey City, chairman; Thomas C. 
Moffatt, Newark; James Ransom, Jersey 
City; H. L. Godsall, Atlantic City; H. G. 


Evans, Camden. 


as follows. 


Rift in Health and Accident Conference 
Widens 

Cuicaco, ILt., October 2.—Further develop- 
ments in the forecasted split of the health and 
accident underwriters’ conference are found in 
the resignation of the National Life Insurance 
Company of the U. S. A. from the organiza- 
tion, and in the resignation of W. R. Sanders, 
president of the American Liability Company 
of Cincinnati, from the chairmanship of the 
grievance committee and also from membership 
of several committees. The resignation of his 
company from the conference will follow later, 
according to reliable information. 

Mr. Boyer’s letter of resignation was ad- 
dressed to President E. C. Budlong of the con- 
ference, and read as follows: 

Please accept the resignation of the National 
Life Insurance Company of the U. S. A. and 
of the United States National Life and Casualty 
Company, if the latter is considered a member 
of the Conference, not having as yet qualified. 
Both these resignations to take effect imme- 
diately. 

We are compelled to take this action because 
ot what transpired at the last meeting held in 
Mackinac. Chief among our reasons for these 
resignations are: First, on account of the re- 
pudiation of certain gentlemen’s agreements. 
Second, because we canot approve of star cham- 
ber methods of procedure and pledges of 
secrecy in connection with the conduct of the 
Conference affairs. Third, because we are op- 
posed to steam roller methods, especially when 
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NEW YORK SURVEYS 

Useless Labor.—The startling record as 
to useless labor produced by policies returned 
as canceled, and/or not wanted, ought to make 
all of the companies sit up and take notice. 
Supposing every business were run in this way, 
how much greater would be the expense than 
it is at the present time? When it is taken into 
consideration that a policy once issued must 
be put through all the motions just the same, 
whether retained or not, it will be appreciated 
that the useless labor almost reaches the point 
of being criminal. With a concentration of the 
business in fewer hands, so far as the compa- 
nies are concerned, the responsibility for a 
continuance of this state of affairs will not be 
difficult to place. 

Sometime.—\We are deeply impressed 
with the pictures which are put forth for insur- 
ance advertising, but want to know why it is 
that the agent in the picture is always looking 
at the camera. Just how do they manage to 
bring that about? 
a picture of him when he is looking at the 
that is, to get a close-up look at the 


Sometime we hope to get 





customer 
back of his head. 

Fires in Sprinklered Risks.—Bulletin No. 
1951 of the Automatic Sprinkler Department of 
the New York Fire Insurance ‘Exchange lists 
eleven fires in sprinklered risks, the resulting 
damage being as follows: Two, no damage; 
two, small damage; four, slight damage and 
three, moderate damage. 


employed in violation of the rules of the Con- 
ference and recognized parliamentary practices. 
Fourth, because we feel that we cannot offord 
to have our delegates spend three or four days 
attending a convention in which less than six 
hours are consumed in Conference sessions. 

In other words, we are resigning because we 
believe the Golden Rule, which from the be- 
sinning of the Conference has been its guide, 
is no longer followed. 


Western Union Governing Committee 

In order that such action as is taken by the 
Western Union on the matter of its abroga- 
tion of the joint conference agreement with 
the Bureau might be taken by the incoming 
eoverning committee members instead of those 
whose terms were drawing to a close, the pres- 
ident appointed the new committee members 
during a meeting last week in Chicago. The 
list of those named is as follows: 

A. G. Dugan of the Hartford, Fred A. Rye 
of the Commercial Union, C. R. Tuttle of the 
Insurance Company of North America, W. L. 
Lerch of the Great American and George H. 
Bell of the National of Hartford, these being 
the new appointees, with George Hi. Batchelder 
of the Pennsylvania, C. A. Ludlum of the 
Home, Walter E. Miller of the Westchester 
and Alfred Stinson of the Fidelity-Phenix, 


holdovers. 
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The Ancientness of Fire Prevention 
There are many who date fire prevention 
from the founding of the National Fire Pro- 
tection Association, but they are mistaken. 
See what was taking place in New York in 
1648 ! “ 
. . . . . . ©. e i 
1648, February 2.—The director, in the mean- 
time, had not neglected the municipal affairs at 
New Amsterdam. Commissary Keyser, from 
the Council, and Thomas Hall, Martin Kreigier 
and George Woverly, from the Commonality, 
were appointed “fire wardens” to visit and in- 
spect all the houses in the town “between the 
fort and the Fresh Water.” In case any house 
should be burned through the owner’s neglect, 
he was to be fined twenty-five guilders. If 
the fire wardens should condemn any chimney 
as foul, the owner was to pay a fine of three 
guilders “to be appropriated to the maintenance 
of fire ladders, hooks and buckets, which shall 
he provided and procured the first opportunity.” 
“New Amsterdam, however, though its com- 
mercial prosperity seemed to be assured, was 
by no means a well-regulated city. Most of its 
houses were wooden; and the risk of destruc- 
tion appeared so great, that the burgomasters 
and schepen were authorized to demand one 
beaver, or its equivalent, from each householder 
to pay for two hundred and fifty leather fire 
buckets to be procured in Holland, and for 
hooks and ladders. <A “rattle watch” to do 
duty from nine o'clock at night until morning 
drum beat was also established.”—Brodhead. 
United States National Life and Casualty 
Licensed 
The United States 
Company, the 


Cuicaco, ILi., October 2. 
National Life and Casualty 
newly-organized running mate to the National 
Life Insurance Company of the U. S. A., has 
been granted a license in Illinois by the Illinois 
Insurance Department, and has already com- 
menced to do business. This company is headed 
by A. M. Johnson, who is president of the 
parent company. C. S. Boyer, manager of the 
casualty department of the National Life, is 
vice-president and general manager of the new 
company, and H. S. Burroughs is secretary. 
The company will start with a capitai of $300,- 


coo and a surplus of half that amount. Present 


plans call for entrance in New York, Massa- 
chusetts and Connecticut all in a short time. 
The National Life has never entered these 


States on account of the preliminary term laws. 





Phoenix to Increase Capital 

The directors of the Phcenix of Hartford 
have voted to submit to the stockholders a plan 
to increase the company’s capital from $3,000,- 
000 to $5,000,000. The new stock is to be sold 
to stockholders at par, and it is expected that 
the dividend rate after the will be 
twenty per cent, the dividend rate on present 
stock having been twenty-four per cent for 


increase 


several years. 
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Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,832,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 


On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 

















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 














A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


AND 


BIG COMMISSIONS that makeit worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines Iowa 
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Getting the Most Out of Life 


By WiILuiAMmM T. NAsH 


Since it is naturally supposed that the chief ambition of all men 
is to get the most out of life, one of the great mysteries is that 
somany will neglect the very things that would contribute most to the 
attainment of this happy result. And another strange part of 
it is that this is quite as true of the prosperous and well-to-do as it 
is of others. Many men get ahead and prosper, but, because of 
their failure to take even the simplest precautions to safeguard them- 
selves and their families, their success proves to be only temporary. 
It is surprising how many men who possess in a high degree many 
of the qualities essential to success, will fight their way to this goal 
and then, because of indifference, procrastination, indecision and 
general disregard of the things that would perpetuate this success, 
see it all vanish when most needed. It is bad enough to strive in vain, 
but to succeed in vain, especially when a little foresight would pre- 
vent it, is far worse. 

The following on this subject is from a recent editorial in one 
of the leading daily papers: 

“Sometimes the failure of men to provide for their families is not 
discovered until death. The consequences of such failure are so 
serious that it is hard to see how men can be willing, as some of them 
seem to be, to take any chances. Property may not be fully paid 
for, debts may have accumulated, titles may be questionable, wills 
may be defective, insurance may have been allowed to lapse. * * * 
The duty is one that a husband and father should be glad to per- 
form, and to be sure he has performed it. * * * Men do not in- 
tend to be cruel, and yet they are most cruel when they leave such 
matters doubtful and uncertain. * * * The matter really is one 
of public concern, since it is at bottom a question of good citizen- 
ship. No man can be a good citizen who does not strive to the ut- 
most to provide for his own. * * * ‘There can be no true and abid- 
ing happiness where there are not trust and confidence. Few people 
there are who do not know cases of men who have died, leaving 


their affairs in the utmost confusion and their families unprovided 


f eit ; 
‘or, though they had lived on such a scale as to justify them in ex- 


2I 


pecting a competence. Many a safety deposit box has been found 
to be filled with worthless stock certificates. * * * Homes sha- 
dowed by anxiety cannot be happy, nor can they be well ordered. 
* * * Those who sin in this particular sin through carelessness 
and procrastination. But in such vital concerns carelessness is a 
crime.” 

Every person knows that indifference and neglect, such as this 
editorial describes, is certain to result in waste of the most distressing 
kind. It is not only waste of material things, but waste of opportunity, 
waste of the family’s support and the children’s education, waste of 
happiness, waste, indeed, of life itself, and of all that men live for. 
How strange it is, then, that men will fight so hard to succeed and yet 
give so little thought to the things that would perpetuate their success! 

Of the neglects to which the foregoing editorial refers, the neglect 
of one’s life insurance is, by far, the most fatal, as well.as the least 


excusable. One may not have accumulated property, but a life in- 


More- 


over, wills may be set aside, estates may be encumbered and lost or 


surance estate is within the reach of every healthy man. 


consumed in litigation; but life insurance, the safest and most de- 
pendable legacy that any man can leave, cannot be depreciated nor 
diverted from those for whose benefit it is intended. 

On this subject, the Hon. C. J. Orbison, Judge of the Superior 
Court, Indianapolis, and who knows as well as any living man what 
becomes of estates, in a recent address said: 

“It is my experience that the easiest instrument to break, outside 
of a tax deed, is a will. * * * But not courts, nor lawyers, nor dis- 
satisfied relatives can change a beneficiary’s name in a policy of life 
insurance. When men toil and sacrifice to accumulate an estate, they 
expect their accumulations will go to their loved ones, but from the 
very nature of things this wish cannot be realized. Courts must be 
maintained, lawyers must live and the machinery of government must 
be oiled. * * * 

‘“‘Where there is no litigation involved in the settlement of an 
estate, the average costs of administration, including court costs 








and attorneys’ fees, is about ten per cent of the value of an estate. 
Where there is litigation and a will is contested, the amount taken 
out of an estate for court costs and attorneys’ fees will average fifty 
In my own experience, I have known 


per cent of the value thereof. 


the entire estate to be wiped out by the expenses of administration. 
When a man dies leaving life insurance, however, the beneficiaries 
named therein receive their money without any cost whatever and 
every dollar goes to the place where the insured desired it should 
go. * * * | repeat that the basis of every material estate should 


be life insurance.” 


Add to the cost of administration and possible litigation the bur- 
den of debts, inheritance taxes and the inevitable shrinkage that is 
certain to follow the death of the head of a business, and the 
necessity of life insurance to meet these demands becomes still 
And, in the case of the professional or salaried man 


more apparent. 
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and most essential thing is life insurance. 
without it and without sufhcient amount. 


or wage earner, whose life is the family’s only dependence, and 


Selling Life Insurance for Bequests 


By WILLIAM THORNTON 


A considerable part of the program of the 
recent annual meeting of the National Asso- 
ciation of Life Underwriters, at Chicago, was 
devoted to discussion of selling life insurance 
to provide funds for the payment of bequests. 
\ few suggestions along this line may not be 
unwelcome to those who were not privileged 
to attend the session held in the Medinah 
Temple. 

There can be no question but that wealthy 
men and women can use insurance advantage- 
ously by taking out policies payable to the 
trustees of their estates which will furnish 
ready money at death for the payment of gifts 
and bequests to their pet charities, faithful em- 
ployees, servants, etc. However, the present 
article will deal with the sale of policies pay- 
able directly to institutions and individuals, as 
it is believed that such suggestions as are offered 
will have a wider appeal and will be more 
useful to agents whose average policy sold 


ranges from $2000 to $5000. 


COLLEGES AND CHURCHES 
Many persons wish to leave money to a col- 
lege or a church. By ascertaining the institu 
tions in which one’s prospects are 
agent has a fine “opening 
1 


most inter 
ested, the wedge 
for the interview. 


the schoo! or the church and its 


He begins by talking about 
need, and easily 
shifts the conversation to insurance. It is by 
no means difficult to obtain ‘advance informa 
tion, because most people are in the habit of 
talking freely to their friends and acquaini- 
ances about the things in which they are vitall) 
interested, just as they are wont to discuss 


their hobbies. It is popular nowadays for 
religious organizations, universities and hos- 
pitals to raise endowments. Such movement 


may be furthered through life insurance. The 
would-be donors may make a very substantial 
contribution through insurance and the ultimate 
amount received by the beneficiary would be 


much larger than it would be from yearly pay- 
ments from the donors. Endowment 
policies will fit some cases, life policies others. 


direct 


MEMORIALS 
Quite a number of persons equip rooms at 
hospitals as memorials to themselves or mem- 


bers of their families. This increasing benev- 


olent tendency offers 
agents. 

The financial 
church, located in a small Southern city, wil! 
serve to illustrate another way in which insur- 


many opportunities te 


problems of an _ Episcopal 


ance may be used. The church operates on the 
annual budget plan, and a large part of its in- 
come is derived from a group of eleven men 
who constitute its Within one year 
two vestrymen died; the rector stated that on 
account of the demise and the consequent cut- 
ting off of their subscriptions the church would 


vestry. 


face a deficit at the end of its fiscal year. Tle 
went on to say that several times during his 
pastorate it had happened that a parish had 
suffered a severe financial hardship through the 
death of an active and liberal communicant. 
Undoubtedly, if church workers were made to 
see the matter in this light they would be will- 
ing to put a few dollars annually into insur- 
ance which would carry on their work after 
they were gone. The policies sold for this pur- 
pose will perhaps not be large ones, but the 
help 


aggregate of the insurance written will 


any agent increase his volume materially. 


GRADUATING CLASSES 

A field of somewhat larger possibilities is to 
be found in the senior classes of colleges and 
universities for both sexes. Young men ard 
young women who have become 2ttached to 
their alma mater, or some fraternity or society 
may be moved to make generous provision for 
the school or society. Agents should not wait 
until commencement week to present insurance 


mar 


own needs in this respect. 
should do, and what he is reasonably able to do, and he knows that 
only by obeying this still, small voice, the voice of his conscience 
can he hope to get the most out of life. 


Thursday 


whose income finally must be cut off, life insurance is the-mainstay, 

The grave disappointments that may follow even a life of achieve, 
ment should cause every man who has not done so to lose no time 
in taking steps that would prevent such disappointment coming to 
himself or his family. Unless one’s house is put in order and kept in 
order, there can be no lasting success or happiness. 
and to know that it is done, is certain to bring contentment and hap. 
piness to any home. On the other hand, continued failure to qd 
this can bring to one only self-reproach and unhappiness. The firg 


To do this 


No house can be in orde 
Every man knows his 
He knows down in his heart what he 


The more se. 
sonal time to begin is in the autumn, just after 
the session opens, classes are organized, and 
officers elected. Enthusiasm is at high pitch 
then, and it is easier to interest, 
Furthermore, some time is required to put 


propositions to class members. 


capture 


through a program of insurance on an entire 
class, and the rush of final examinations might 
defeat the project, if presentation is deferred 
school. 


until towards the close of 


VERSATILITY BRINGS REWARD 

There are unlimited possibilities in the sale 
of insurance for bequests. A few years ago 
a versatile agent approached a wealthy woman 
who had no dependents. Finding that she 
could neither be interested in endowment ir- 
surance for herself, nor an annuity. the agent 
(she was a Roman Catholic): 
some good priest will say 
Would 
you not like to remember him with an annual 
gift?” She applied for an instalment policy. 


said to her 
“When you die, 
prayers for the repose of your soul. 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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Central Ohio 
General Agency 
Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 
rights. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 
Exclusive, care of The Spectator 
Lom. 


Public Health in Its Relation to Life Insurance 


By Hon. Royat S. CopELANnD 


United 


Fifty years ago the Commissioner of Patents 
appeared before Congress and gravely proposed 
that the Bureau of Patents be abolished, be- 
cause, he said, everything had been invented 
that the mind of man could possibly think of. 
Now that Think of 
the things that have been invented within fifty 


is a remarkable thing. 


My own memory goes back about that 
far. Think of the electric light, telephone, 
automobile, tractors, airplane, wireless teleg- 
raphy, radio, radium! Think of all 
which have come into existence during those 
fifty vears. If all these things have happened 
within fifty years, think what may take place 


years! 


6 
things 


during the next fifty. 
Lire INSURANCE Is FoRESIGHT 
I would not consider that man a good citi- 
zen who did not take some thought of the 
future, and who did not take into consideration 
One thing I 
insurance is that it does take 


the needs of the human family. 


like about life 
that forward look and is preparing to protect 
I believe in it, 
now for thirty-five 
lave carried this sort of insurance. 
We have born in 
New York city every year 137,000 babies. A 


persons perhaps yet unborn. 


hecause nearly years | 


} 


Look forward fifty years. 


haby is such a little tiny thing it does not seem 
t 00 babies 
reach 


The differ- 


0 amount to much. But put 137, 


shoulder to shoulder and they would 


twenty-two miles. Some babies! 
ence between deaths and births in New York 
With the additions 
100,000 to 
That is a million 


is about 70,000 per year. 
from outside and abroad we add 
our population every year. 
inten years. At this rate of geometric progres- 
sion that means that our population will be 
doubled in forty years, and trebled in sixty 
years. I have no doubt that the population of 
the State 


f New York in fifty or sixty years 
will be half as great as the population of the 
United States to-day, and New Jersey, Penn- 





Sylvania, Massachusetts and Illinois—all these 
An addres hefore the Leaders Club of the Fidelity 
Hutual Life Insurance Company at Atlantic City, 
ee recently, 


States Senator from New 


York 


great population centers to-day will be doubled, 
or trebled in population. How are the people 
going to live when we have this vast popula- 
tion’ We have one square mile in New York 
There is not 


city where live 500,0co persons. 


nything like that anywhere on the face of the 
earth, not in India, China, or the isles of the 
ea. | 


homes in that 


can take you to thousands of so-called 
square. mile where twelve live 


i? a room, and four sleep in a kitchen ever 
night. !lundreds live in inside rooms, with- 
out light or ventilation. Do you think we 
are going to permit people to live that way 
ffvy years from now? 

\Vhat I say of New York is true of all great 
cities. Some years ago a United States Sen- 
ator interested in reconstruction asked me to 
conditions m 
I made the survey. One 
related to the 


You cannot have 


nake a survey of the housing 
the United States. 
of the great problems is one 
problem of life insurance. 
ngestions of population such as I have 
lescribed without having the hazard increase. 


matter of vital importance to these 


mpantes that 


the slums be wiped out. So 
problem of housing will be one of the 
hlems of the next fifty years. 

lf we build houses how are we going to 
heat them? Did you have any trouble last 
vinter getting coal at a reasonable price? You 
did, and it is a shame to think that the govern- 
ment is so impotent that it fails to find the 
solution for these problems having to do with 
human welfare. I want to say, too, that we 
are not going to wait fifty years to find a 
way to solve these problems about coal and 
public utilities. They are going to be solved 
within this generation, and those who have to 
take 
Il am 
opposed to public ownership, but there must 
he public ownership or public control unless 
control can 


possibility of 


do with these great utilities may well 


warning. So far as I am concerned 


private ownership and private 


demonstrate to the world the 


such operation of these utilities as to serve 


humanity as humanity is entitled to be served. 
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Well, suppose you had the houses and had 


How is this great increase in 
population going to be fed? I like to use fig- 
ures that people can understand. In order to 
feed our people in New York, give them milk, 
we go to seven States and the Dominion of 
Canada to get it. We consume in New York 
three million quarts of milk every day. It is 
easy to say that. But put three million quarts 
in quart bottles, place them side by side, touch- 
ing each other, and they would make a line 
Where is the milk to come 
from when the population is two or three times 
And where is the food to come 


them heated. 


167 miles long. 


as great? 


from? 


THe FarMer’s TROUBLES 

The present-day farmer is not very happy. 
When you have occasion to come into contact 
r you find he is not happy. Why 
should he be? It takes the corn raised on 
half an acre of ground to pay a plasterer for 
one day's work. It takes twenty-three chickens 
(the kind they raise in the country) to pay a 
It takes a hog 
weighing 175 pounds to pay a plumber for one 
Don’t you see why the farmer 
And he has no sale for his 
175,000,000 


with the farme 


carpeliter for one day’s work. 


day’s work. 
is discontented ? 
products. Normally we 
bushels of wheat. 
Last year’s crop is piled up in the granaries. 
Why? 
to pay for it. 

| want to give you a little story so that you 


export 
It is not going abroad now. 


Because they have no money over there 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 














will understand why they cannot buy our prod- 
ucts. Last summer I went over to Russia and 
Poland to study the health conditions. The gov- 
ernment knew I was coming and did everything 
they could to make the journey pleasant. They 
assigued a member of the cabinet to look 
after me. He supplied me with a private car. 

Don’t get the idea it was anything like the 
private cars we have here. It was more like 
the caboose on a freight train. To make an 
American feel entirely at home they put a 
Ford automobile on this car, gave me a cook, 
chauffeur, doctor—some retinue. The minister 
was embarrassed on account of there being no 
appropriation for food. I told him I would 
gladly pay for the food for the party. On 
that particular trip I was gone four days to 
the Russian border. When I got back to 
Warsaw I very liberally paid the bill, re- 
munerated the servants so freely that they 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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bowed to the ground in gratitude and paid for 
the iood of the entire party. The whole bill 
was $3.50 in American money. Any American 
can be a millionaire on the other side. 


PAYING FOR INSURANCE 

That is the reason they cannot buy. Marks 
are worth a hundred million to the dollar. How 
can they buy anything? [Francs are down to 
five cents instead of twenty. Listen! There 
can be no continued prosperity in America until 
Europe has been rehabilitated. I am not here 
to plead for the League of Nations. I think 
Mr. Harding was right. The league is as dead 
as slavery. I think the sentiment of this coun- 
try is opposed to permanent political alliance 
with Europe. 

Tne other day a committee came to me from 
the garment centers of New York. Years ago 
women's garments used to be made in sweat- 
shops in dark, unsanitary basements. Along 
came Theodore Roosevelt and Jacob Riis and 
started a reform. These garments are now 
made in sunny, well-ventilated lofts. There 
are a million men and women in New York 
working as garment makers. The committee 
was in great distress because a cargo of 
women’s garments had been brought in from 
Europe, made by workers paid a penny a day. 
These garments can be sold in New York at 
a handsome profit for $40. They cannot be 
made by machinery in New York for less than 
$70. What does that mean? If that were to 
continue it would not be long until every gar- 
ment maker in New York and America would 
be out of employment. 

I met a friend the other day who had had 
hard luck since the war. I asked what he was 
doing now. He told me he was importing bricks 
from Germany. I asked whether he could bring 
bricks over here, that heavy, bulky material, 
and sell at a profit in New York. He said he 
could bring them here and sell at a profit for 
$23, and they could not be made in .\merica for 
less than $28. I would like every business man 
in this country to understand what it means, 
this economic destruction of Europe. These 
are matters that every citizen is interested in. 
I am not talking politics, the policy of the 
Democratic or Republican party. I am talking 
about plain, ordinary common sense, and I 
hope that every citizen of this country will 
realize ultimately that the prosperity and health 
of America depend upon the rehabilitation of 


I“urope. 


Thursday 


CoNDITIONS IN Europe 

Last year when I went to Europe to see 
about health conditions, I wanted to go to g 
place in Eastern Poland, on the old line of the 
railroad from Warsaw to Moscow, in what 
was the heart of old Russia. The place haq 
been an important railroad center and a great 
city. Now there is nothing there. The build. 
ings have been destroyed and there are just 
a few wooden shacks surrounded by barbed 
wire, like a prison camp on the western front. 
I thought I knew all about the effects of the 
war. I had visited the Italian front and the 
western front, but I knew nothing about what 
war could do until I visited this place. Seven 
hostile armies had passed through it. Many 
points were occupied twenty times. After the 
war was over the Russians had three years 
war with the Bolsheviks. Whenever they left 
the place they destroyed every building, took 
away flocks and herds, and carried three and 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield ss Illinois 











EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 
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q half million Polish citizens into captivity. 
Under a recent treaty they are about to return 
to Poland. A half million returned through 
this spot last year. I saw 1300 on one train, 
<o0 of them children. Regardless of sex or 
family relationship or comfort these people 
were crowded into cattle cars. They had been 
over eight months coming across the mountains 
to Russia. They were dirty, filthy and infested 
with disease. I saw in one hospital last sum- 
mer hundreds of cases of fever and smallpox. 
I was disturbed about this, of course. 

A professor of Moscow, an eminent scientist, 
was employed to make a survey of Russia, and 
he found that in the past five years there have 
been about 45,000,000 cases of typhus, 9,000,- 
00 died of it. There are seven points though 
which these refugees come back to Poland. In 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 
$26,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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three of these places they have no hospitals 
whatever, which means that these disease-in- 
fected persons passed through into the interior 
of Poland. You see that the life insurance 
people and every citizen of America, all of us, 
have an interest in the rehabilitation of Europe, 
in order that they may have funds to give their 
own people the protection they need, in order 
that we may be protected in our turn. You 
know disease has an uncomfortable way of 
disregarding geographical boundaries. It goes 
anywhere it pleases. 

I had one peculiar experience in New York. 
A ship came into our harbor of New York 
whicii, by some strange irony of fate was called 
“President Wilson.” The United States Pub- 
lic Health authorities sent ashore from that 
ship several persons suffering from what was 
I sent one of our 
inspectors from the health department to see 
about it. 


supposed to be pneumonia. 


Not one of them had pneumonia, but 
well developed typhus. The passengers were 
on the dock, ready to be sent throughout the 
The Federal authorities found nine- 
Except for 
the viligance of the health commissioners we 


country. 
teen cases of typhus on that ship. 


might now be in the midst of an epidemic of 
typhus. There are two departments that deal 
with immigration—the United States Public 
Health Service and the Immigration Service, 
which was so capably and splendidly conducted 
by Commissioner Wallis. There is no man in 
this country who was wider awake to the con- 
ditions, and he was the first to raise his voice 
demanding that better protection be given. 
I these things and 


[ was about 
plantied to go to Washington to see about them. 


disturbed 
I went first to see the Surgeon General of the 
United States Public Health Service. He 
asked how much it would cost to provide for 
the Port of New York. I told him $500,000. 
Later I asked him what Congress had to say 
He replied, “I haven’t asked 
“You haven’t asked Congress 
How would Congress know you need 
“T am sick and tired of asking 
Congress to give money for public health, be- 
cause Congress is not interested in public 
health.” I said, “It is hard to believe that. I 
will go over and see.” He said, “I wish you 
would.” I told him I would, but before I did 
go I asked whether he wasn’t disturbed to think 


to his request 
Congress for it.” 
for it? 
this money?” 


that the death rate is three or four times as 
high among babies in the country as it is in 
New York. How many millions are appro- 
priated to carry on the education for the wel- 
fare of infants? $50,000. That is all the 
country spends for that purpose in a year, and 
it spends $4,000,000 for hog cholera. You can’t 
choose whether you are going to be born a baby 
or ahog. That is a matter of vital importance 
to every citizen, and here you are, engaged in 
an enterprise which has to do with human wel- 
fare, human health, and you have an interest 
in your own problem. 

I went to see about the matter. You know 
They pass you around from one 
If you don’t take your lunch 
I landed in the 


how it is. 
place to another. 
with you, you starve to death. 
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ences. 
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It is gratifying to the officers of our Company to say that in 1922 
only two companies wrote more business in the state of Kansas 
than we did. We also show a greater increase in business in force 
than any other Kansas company. 


WE WANT DISTRICT MANAGERS FOR ARKANSAS, MIS- 
SOURI, NEBRASKA, OKLAHOMA, IOWA, TEXAS, MINNE- 
} SOTA, AND KANSAS. 

WRITE AND SEE WHAT WE HAVE TO OFFER 
Policy contracts that are different. 


Every active officer of our company is an experienced Life In- 
We have been on the firing line with the rate book 


Our business is to help you. 
Better Life Insurance policies are being written—THE NATIONAL 
RESERVE LIFE writes them. 
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office of the Representative from lowa, who about it at once.” They appropriated a half mood, | go over there and read the inscriptions, 
was then chairman of the appropriations com- million. If I had my way there would be no With a few exceptions,everybody died under 
mittee of the [fouse. I told him this story man in Congress, sent by either party, unless the age of fifty. One grandfather died at the 
about conditions in New York. He finally he could see the whole country, and not one extreme old age of forty-four years, two 
said, “The trouble with you New York men section, months and eleven days. Because Methuselah 
is you want to get a lot of money to beautify You know it is disagreeable speaking about lived to be 960 years old it is a popular idea 
the harbor.” | said I didn’t care whether they these things, so I think I will have to say that ali people in the past lived to extreme age, 
got money for the Port of New York; what something pleasant. I am the only doctor in Four generations back in American history 
we were trying to do was to save life, and that the United States who has his own cemetery. people did not live long. They kept their win- 
“do you mean’ I have a farm out in the country, about thirty dows shut; tied rags around the windows, 
“T do.” miles from New York, and on my farm is an — sewed themselves in their clothes, did not take 
be done old cemetery. When | am in a sad, reminiscent baths, and they died young. Fifty years ago 
the average duration of life in New York city 
§ was forty-two years. It is now fifty-three 
vears. There is no reason why it should not 


. U B ay U B S andar he entities or eighty. 


DuRATION OF LIFE 
Ik Sengy Yoo) I Won Tae 


The only place where longevity is great is in 
RATE Fo Life Rated the United States Senate. A friend of mine 
THE Polic 
SURANCE CANNOT . =| 
INSURAK )/U OINE THIN. SIME 


recently in South Carolina saw an old man by 
the roadside, crying. He said, “Uncle, what's 
BE LowEefK- BuT 
IT AIN'T THE a xeosg 
THE 


the matter?” “Paw whipped me.” “Where is 
oLVE Bu 
INV OF “THE THING. 
—— 


included Iowa. “Iowa,” he said, 
to say Iowa is in easel of typhus?” 
“That is different; something must 

























oe ee rererenmnes: 








He went down to see what sort of man the 
father was, and found a man with his feet up 
on the porch rail, with longer white hair and 
longer whiskers than the other. My friend 
said, “an old man down here says you are his 
father and you whipped him.” ‘Bet your life 
I did, and I’ll do it again if he don’t stop throw- 
ing stones at granddad.” Where is granddad?” 
Upstairs writing a letter to his grandfather, 
who is in the United States Senate.” 
Fifty-three years is the average duration of 
life here, and it ought to be greater. If there 
is anybody in the world who ought to know 
the causes and reasons for short life it is the 
life insurance man. I don’t suppose there is 
a person in this room who has read the report 
of the medico-actuarial committee appointed by 


your father?” ‘In the first house down there.” 
PRINGCIP 














Ask for— 


, “How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
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Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 
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certain life insurance companies a few years 
ago to make a study of the reasons why people 
die. i won’t ask the president of your com- 
pany to get a copy for each person here. It 
would bankrupt the company. It is in five or 
six enormous volumes. I don’t want to say I 
have read everything in these reports, but I 
have studied them with great interest. They 
took the history of 500,000 policyholders, if I 
remember correctly, from the time of the 
application for the insurance until death. They 
studied these records to see why they died. 
Of course 1 don’t need to recite to you the 
many causes of death, but there is one particu- 
lar thing I want to speak about, that is, the 
increasing fatness of the American people. 
Last year one of the newspapers in New York 
asked me if I would take charge of a fat 
women’s contest. I hesitated a little. It 
seemed to be somewhat aside from my usual 
duties. We were about to have a health show, 
and so I consented, if they would agree to 
have it the last week of the health show. So 
it was advertised that the commissioner would 
see the fat women in his office at 10 o’clock 
one Monday morning. There was never such 
an aggregation of fatness in one place—soo of 
them. One weighed 450 pounds. They varied 
from that down to 175. I said, “Ladies, 1 
never saw so much women before.” We gave 
them treatment and took off 714 feet of waist 
measure and a half of flesh in a few weeks. 
We laugh about fatness. I tell you it is not 
a thing to laugh about. A man fifty years of 
age who is fifty pounds overweight has lessened 
his chance of living 50 per cent. How do I 
know? The Medico-Actuarial Report. It is 
nothing to laugh about. Of course there are 
fat peopie who live to be old. I have an uncle 
aged ninety-eight. I went to see him the other 
day; he had just celebrated his birthday. He 
is fat and ninety-eight. Lots of people live in 
spite of Bright’s disease, tuberculosis and all the 
other ailments. In fat people the heart muscles 
have been replaced by fat, and the liver and 
other organs are obstructed by fat. I think 
while you are doing so much to aid in improv- 
ing the health of the world you ought to aid 
a little in propaganda about the danger of 
being fat. There are two ways to get rid of it. 
Eat less, cut out wrong foods, and exercise 
more. Ot course, lots of people walk around 
like living skeletons—that is not through lack 
of food or from over-exercise. That is usually 
from improper breathing. Whenever I see a 
little scrawny kid I say, “Brace up and fill 
your lungs: you can’t have any use of your 
food until you get oxygen.” You are interested 
in increasing longevity amongst your policy- 
holders. The profit is greater, isn’t it? 


RESULTS OBTAINED 

We have done a lot in these fifty years. In 
1872 out of every ten thousand population 
thirty-two died of smallpox. We have had but 
one death from smallpox in New York in ten 
years, and that came from Philadelphia. We 
have learned how to guard against it. The 
next great factor was malaria. Nobody has 
it now. We found out why people had malaria. 
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We found that a certain mosquito carried the 
germ of malaria and by proper drainage we 
got rid of this mosquito and thereby got rid 
of malaria. 

I believe greater progress is going to be 
made. One city in the country spends over 
one doilar per capita for the public health. In 
our city we spend about that, about $7,000,- 
ooo. Part of it is for hospitals. In other places 
it varies down to forty-five cents per capita. 
Every life insurance man in the world ought 
to be a missionary in the cause of making every 
city expend for public health at least one dol- 
lar per capita. We are striving and are going 
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Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $3,250,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
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to stiive to make this a better and safer coun- 
try in which to live, by protection of the food 
supply, by seeing to it that all unsanitary con- 
ditions are wiped out—all of these things which 
make for disease, by seeing to it that social 
justice prevails. The idea of any man talking 
about a twelve-hour day in a steel works. It 
is a relic of barbarism. The eight-hour day 
has done more to prolong the span of life than 
any other factor. All these things are matters 
of greatest interest. I suppose, Mr. Chairman, 
sometime you will have a meeting of the Fidel- 
ity Leaders,’ fifty or a hundred years from now. 
You will invite the health commissioner to make 
a speech and he will say, “I was looking up the 
span of life in America for the last year. [ 
find now that the average American lives to be 
a hundred and fifty years old”—long enough for 
anybouy. 


Insurance Law Course 

The Wall Street Division of New York Uni- 
versity is offering a course in Insurance Law 
and Practice under the direction of S. B. 
Ackerman, formerly of the New York Insur- 
ance Department. 

This course covers a critical examination of 
the application, the warranties therein, the pol- 
icy form, the rights of the insured, the insurer 
and the beneficiary, with full consideration of 
insurable interest, premiums, proof of loss, per- 
formance of contract, forfeiture, waiver, limita- 
tions, assignments, bankruptcy frauds, incon- 
testability and agency. The course is especially 
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planned for insurance brokers and company em- 
ployees to enable them to answer questions on 
insurance law. 

Registration for this course is now open, at 
the University building, 90 Trinity place. 
Classes will begin on September 27 and are 
held each week on Thursday at the hour of 


5.15. 


To Attend American Life Convention 

Des Mornes, Ia., September 29.—Executive 
officers of 179 life insurance companies through- 
out the country will attend the annual meeting 
of the American Life Convention to be held 
in Des Moines, October 15. G. S. Nollen, vice- 
president of the Bankers Life Company, is 
chairman of the committee planning a grid- 
iron entertainment to be held on the evening 
cf October 15, at the Hotel Fort Des Moines. 
Editors of several insurance papers will be in 
charge of the program. Provisions are being 
made for about 500 at the banquet. 


Life Insurance in Chile 

According to a statement issued by the In- 
surance Department of the Chamber of Com- 
merce of the United States and received by it 
from Consul George A. Makinson of Val- 
paraiso there were nineteen life insurance com- 
panies transacting business in Chile in 1922. 
They closed the year with 392,000,000 pesos of 
insurance outstanding. Their net premiums 
were about 15,000,000 pesos and their loss pay- 
ments a little less than 4,000,000 pesos. 


Thursday 


To the Uninsured 


If God should call you home to-day, 

I wonder what the world would say 

Of you, the uninsured, the strong, 

Who felt that life was rich and long? 
Would friends and comrades there in town 
Relate your story up and down, 

And pass the hat, if you were dead, 

To buy your wife and children bread? 


That loving wife you hold so dear, 

You wouldn’t like to leave her here 
Without a means of livelihood! 

You want to leave her something good. 
*Twould be so hard for her to slave 

And sacrifice, and then not save! 

And how ’twould hurt if you should know 
That home of yours would have to go! 


The little son who bears your name 
Would miss and want, and you're to blame! 
If only you had laid aside 
Some life insurance ere you died! 
It takes but little to invest 
In dividends that pay the best. 
Your wife and little ones all pray, 
“Take out your policy to-day.” 
—Annie Denman. 


Underwriters Association of New York 

The Underwriters Association of New York 
State will celebrate its fortieth anniversary with 
a dinner at the Waldorf-Astoria Hotel, New 
York city, on the evening of November 13. 
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HELPING THE MAN 
WITH THE RATE BOOK 


LEADs—real, live, business-getting leads on the 
right kind of prospects—are supplied to 
Guardian Agents and help them save time 
and increase their production. 


This is only a part of The Guardian’s broad 
program of Agency cooperation. 
to know the whole story of what this Company 
is doing for its field men, address: 


T. LOUIS HANSEN, - 


The Guardian 
Life Insurance Company 


Established 1860 under the Laws of the State of New York 


If you want 


GEO. L. HUNT, 
Supt. of Agencies 


OF AMERICA 


50 Union Square, New York 
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TEN YEARS’ GROWTH AND WASTE (1913-1922 
(C pyright, 1923, by The Spectator Company, New York) 
Per Cent of Per Cent of 
New Business Amount Paid Lapses and Per Cent of Increase in 
NAME AND LOCATION OF CoMPANY Issued and Lapsed Surrendered Paid for on Each Surrenders GaininInsur- Gain to New Insurance in 
Paid For. Insurance. Insurance. Surrenders. $1000 of to ance in Force. Issues. Force (1912- 
Surrenders. New Issues 1921). 
—— 3 
x $ $ % $ % % 
Avtna, Hartford... .........eesecr es eeee 1,310,961,586 24.487 540 160.62 30.49 634,874,609 48 .47 189 .53 
wn Berkshire, Pittsfield. . slain (ih gang 165,712,271 5,713,986 373.13 24.41 47,679 689 28.76 68 .02 
Connecticut General, Hartford . ieee 509,131,005 vi 3,641,677 93 .24 24.30 326,711,100 64.18 50.62 
Connecticut Mutual, Hartford.........-. 404 039 828 72,916, ‘082 63. 217 714 12,935,883 204 .57 33 69 237,906,440 58.90 113.66 
Sede, WH WOR. oo eek s cue scares 1,021,383,586 536650332 355609549 —«:145/382'722 408 .66 29.54 1,229'306,200 40.65 86.02 
> Equitable Life, Des Moines........-...-. 3,297,908 92,829,998 16,044,623 4,422 643 275.69 29 .55 245,806,266 66.76 365.20 
: Fidelity Mutual, Philadelphia............ 263,196,252 80,142 119 34,528,708 11,923,167 345.35 43.56 108,379,850 41.09 82.86 
Guardian, New York.............. Parraeicke 278,123 995 69 446 573 38 732,252 11,318,120 292 .07 38 .87 67,401,348 «4.24 48.74 
Home Bite, New MOP... 0. ces eee wens 240 754,519 56 571,913 39 146,445 8,546,633 218 .37 38 .34 121 515 912 48 .65 109 .87 
Manhattan Ble INOW MOGR = 5:65 sce os eee 76,073,182 31,324,980 21,560,282 8 288,007 384.81 69 .50 2,830,059 37 .20 4.13 
Massachusetts Mutual, sepinetes. Ro 879,829,715 99,568,882 102,960,418 18,364,341 178 .43 23 .02 605,739,980 68 .84 197 .60 
Michigan Mutual, Detroit............... 116,304,527 45,556,475 11,930,141 3,457,357 289.77 48.57 43,979,952 37.81 87 .27 
Mutual Benefit, Newark..... Boe er er 1,344,902 ,193 E 122,699,105 43,901689 358.10 15.81 899,248,104 66.90 142.85 
Mutual Life, New York... an .... 2,562,091,352 = 948 886 563,691,519 187 263,961 332.19 38.28 1,079,715,674 42.12 58 .02 
National Life, Montpelier........ antes 361,636,673 2,956,920 41,934,201 13,161,106 313.88 26.24 178,742,558 49.45 99 .62 
New England Mutual, Boston. Paton 611,803,713 83,273,887 41,886,478 14,021,530 334.76 20.43 406,548,175 66.45 159.91 
New York Life, New York. weucssces 4068 606:661 816,069,587 473,608 569 205,069,932 432.88 31.75 1,872,320,665 46.10 86.30 
low Northwestern Mutual, Milwaukee . see 2,082,554 253 253,671,314 211,678 u92 86,24 1269 407 .55 22.35 »270,251,997 61.00 103 .34 
Pacific Mutual, Los Angeles. id eset 496,312,845 70,515,338 60, 11,083,040 272 .54 22 .39 300,406,666 60.53 225.37 
Penn Mutual, Philadelphia....... rr 1,162,011,141 156,665,843 147 344, 157 39,868,784 270.59 26.16 596,942,881 51.36 105 .68 
Phoenix Mutual, Hartford. . Bi 350,494,586 36,962,995 9,348, 682 252.93 28.10 195,856,019 55.88 132.65 
Provident Mutual, P hiladelphia Baw esaced 703,265, ‘027 104,991,541 196.07 34.66 333,761,236 47.4 120.28 
Security Mutual, Binghz amton..... Wratten 93,222,126 9 737, 8,611,842 3448. 413 400 .92 62.58 23,610,277 25.33 49 .28 
lame! State Mutual, Worcester............... 340. 794, 158 43,311,188 28,394,578 9 "892 2 831 348 .47 21.04 206,266,452 60.53 129 .63 
: Travelers, Hartford Bic aNSL Or aUELS ae ee Uae ATID 1,914,3138,904 288,155,069 115,916,247 16,325,541 140.81 21.11 1,283,862,793 67 .04 458 .05 
Union Central, Cincinnati. . Sup iatiereieee 9% 20, 703, 358 146,546,825 108 593,697 27,486, 298 253 .28 550,580,307 59.80 158 .23 
Union Mutual, Portland................ ) 5 18,055,829 14,617,901 8, f 554.21 8,736,722 12.89 13.76 
United States, New York................ 12,040, 194 i, 00 5,881 341.09 4 —2'816,466 —9 .44 —10.44 
PROC Sic Aoi ene ree or ae he 24 876,115,158 _ 4 1: 29 Olé 3613 2,963, ‘1: 36. 341 958 024,505 323.30 51.75 116.59 
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New a policy for securing a capital sum 
I By Davin Parxs FAcK er, Senior Partner, Fackler & Fackler, New York on death (whether in conjunction 
3. with any other benefit or not), 7 
per cent of the actual capital sum 
The British Government recognizes that life his wife, with any insurance company assured, and, in calculating any such 
sae | insurance and old age annuities render public legally established in the United pg oe ane psianise Pgs be 
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ee eee eek alka sion, or lawfully carrving on busi- happening oft any other contingency, 
wha ‘0 he extent o the premiums paid there- cave t-te: Vlad han i. ao or of the value of any premuims 
for. This is in strange contrast to general a registered friendly society, or, in agreed to be returned, or of any 
governmental action in the Unites States, where the case of a deferred annuity, with benefit by way of bonus, or other- 
. 2 ° , To 43 n Ya é sees sere 1¢0e thic is ] 4 av - 
‘. the premiums and surpluses of life insurance the National Debt Coramissioners ; be pas Pigasshy eas Pr re par 
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; Thi . poe) ? ment liable to the payment of an prego cl yet y we other yer 
) us fact was brought to my attention by a annual sum, or to the ceduction of and which is not the sum actually 
life company’s advertisement recently noted in an annual sum from his salary or assured ; 
a British monthly, which stated that, “Under stipend, in order to secure a deferred (d) Reagye’ exceed one —— pounds 
ee : r sw 1 or ¢ isi d respect of any premiums 
the provisions of the Income Tax Statutes the wae = his widow, wig kee ie wc I oh tI P ies 
Pe ‘ A yee ttl tH lievhold to his children after his death; or payments to which this section 
ve premium (: entitles the policyholder ; é : see hi site 
: : ha shall be entitled to a deduction of the applies and which are payable for 
| to an annual rebate of £6 5s; his net annual amount of the annual premium paid by securing any other benefits than as 
outlay being therefore £43 15s only.” As a him for any such insurance of contract, last aforesaid ; 
corresponding member of the British Institute or of the annual sum paid by him or de- (e) shall, as —— —— or = 
: ‘ PC ers ee Sa seen acts oferr nnuities made 
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stant s ary le institute, asking a is liable to be charged under Schedules nineteen hundred and sixteen, 
copy of the section of the British income tax Dor (i) be given at a greater rate of 
law under which the above concession is made. (>) Tf any such person is charged to tax un- tax than three shillings in the 
: Mr. Jarvis very kindly replied immediately der any schedule and has paid that tax, pound ; 
and more fully than requested. Below is a or has been ge “ gg by deduc- (ii) be given except in respect of 
copy of the liberal provisions of the British tion ot otherwise, he shall, on a claim premiums or other payments 
"mig being made to the special commissioners, payable on policies for securing 
: and on production to them of the receipt a capital sum on death, whether 
eae ; for his annual payment, and proof of the in conjunction with any other 
BRITISH INCOME TAX ACT facts to their satisfaction, be entitled co benefit or not; or 
(SECTION 32) repayment of tax on the amount thereof. (iii) be given in respect of premiums 
ene (3) No such allowance— or payments payable during the 
Relief in Respect of Insurance : ; pal a Na . a 
, : (a) shall he made in respect of any period of deferment in_ respect 
(1) Any person— such amounts beyond one-sixth of a policy of deferred assur- 

Z ; . f , al charge: income nce: 

(a) whe tas sesde an inamranee on: his of the tot u pay e ible income = ance me 
life or the life of his wife, or who the a from oe a a Provided that the two last-mentione 
has contracted for any deferred an- in accorc ance with this Act: restrictions shall not affect premiums or 
nuity on his own life or the life of (b) shall entitle any person to claim payments payable on policies or contracts 
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WESTERN UNION LIFE 








5 j HOME OFFICE—SPOKANE, WASHINGTON 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota, 
Utah, Washington and Wyoming. 
TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 

















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
. from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





Assets ES ee ee aE Or $ 32,633,933 .05 
eine ceiine eit ea dick Osea ecces cae 28,512,821 .50 
Semen WO Dera oo oo 5 kk 5c oc cc nccosece 4,121,111 .55 
EN OO SESS 230,322,163 .00 


Payments to Policyholders 2,331,155 .50 
Total Payments to Policyholders since Organ- 
BRMME MIN oooh Vs soy te ic Aone ious ena teVa crook nso dios $30,051,860 .92 


JOHN G. WALKER, President. 
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Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 




















1923 


Our progress this year is marked by 





—New and improved policy contracts 
—Increased returns to policyholders 
—Increased reserves and surplus funds 
—A large volume of new business 
—An augmented sales organization. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 











A VALUABLE BOOK 


MARINE INSURANCE 
By Solomon S. Huebner, 


Professor of Insurance and Commerce, Univer= 
sity of Pennsylvania. 


This clearly written and comprehensive work 
treats of 
PRINCIPLES AND PRACTICES IN MARINE 
INSURANCE AND ITS FUNCTIONS; TYPES 
OF UNDERWRITERS AND POLICIES; AN= 
ALYSIS OF CONTRACTS AND PERILS 
COVERED; AVERAGE; LOSSES; 
CARGO AND FREIGHT INSUR= 
ANCE, ETC.—WITH FORMS 


PRICE, $3.00 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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made in connection with any superannua- 
tion or bona fide pension scheme for the 
benefit of the employees of any employer 
or of persons engaged in any particular 
trade, profession, vocation or business, or 
on any policy taken out by a teacher in a 
secondary school pending the establish- 
ment of a superannuation or pension 
scheme for those teachers. 

The United States Federal Income Tax 
laws and those of some States make conces- 
sions to some extent in connection with chari- 
ties and religious contributions, but do not 
recognize the fact that premiums paid for in- 
surance and for support in old age tend to 
prevent demands on Governmental support and 
should therefore be favored. 

It would seem that a strong appeal made to 
Washington for the inclusion ot premiums 
along with the above contributions might be 
successful. This tax exemption evidently aids 
British agents and would doubtless greatly aid 
ours, for all charity appeals state that donations 
can be deducted from taxable income. All 
agents’ associations should join ir an appeal 
for such an amendment. 

It is pleasing to note the just and reason- 
able treatment of annuities by the United States 
Government, which does not tax them as income 
or profit until the annuitant has received as 
much as was paid in purchasing the annuity. 
New York State, however, appears to tax an 
annuity receipt as though clear profit, even 
though the annuity has been bought so recently 
that it will be many years befere there will be 
any real profit from the contract. 

Incidentally, it may be remarked as_ the 
British law appears to make concessions only 
in connection with annual premiums for de- 
ferred annuities, it would tend to promote the 
purchase of that class of annuities instead of 
immediate annuities. 


Aetna Life’s Missouri License 

A dispatch from St. Louis says that Ben ©. 
Hyde, State Commissioner of Insurance, has 
cited the AZtna Life Insurance Company of 
Hartford, Conn., to appear before the insur- 
ance department in Jefferson City, October 2, 
and show cause why its Missouri license should 
not be revoked. 

Frank C. Millspaugh, State financial commis- 
sioner, who now has charge of the affairs of 
the Kirksville Trust Company at Kirksville, 
Mo., is seeking to have the company barred 
from operation in Missouri, because it is alleged 
that it is attempting to escape payment through 
the Federal courts of a $75,000 policy on the 
life of Lonnie Gibbs, former cashier of the 
bank, who committed suicide last March. The 
company is seeking to prove that Gibbs con- 
templated suicide before taking out the policy. 

No objection is made by the finance or insur- 
ace departments to the company seeking relief 
through the State courts. They declare that 
the company operates in Missouri under the 
henefit of the State laws, and should not seek 
relief through Federal courts. 

The news contained in this dispatch raises 
the question as to where an insurance company 
shall present its defense against what it be- 





The company in 
and the 


lieves to be an unjust claim. 
this case is domiciled in Connecticut 
insured, apparently, lived in Missouri. How- 
ever, regardless of these features, is there any 
reason why an insurance company, in the in- 
terests of its policyholders contesting what it 
feels to be a questionable claim, should not seek 
court aid in that quarter where it deems its 
interest will receive most favorable attention? 
It is the duty of every insurance company to 
investigate questionable claims in order that the 
equity of its policyholders may be safeguarded, 
and the Aftna is no exception to this require- 
ment. The reputation of the company, the 
stability of its financial foundation and the 
esteem in which it 1s held throughout the in- 
surance world preclude the possibility of any 
charge against its honesty of purpose in this 
or any other circumstance. The issue of the 
affair, then, will be watched only because it may 
definitely establish a precedent for the trying 
of such cases and-not for any other reason as 
the Aftna’s life insurance policy contract ex- 
pressly stipulates: ‘“Suicide—If the insured 
shall commit suicide within one year from the 
date hereof, while sane or insane, this policy 
shall be null and void.” 


North Carolina Mutual Life’s Good Work 

The North Carolina Mutual Life of Durham 
is operating a life extension department for 
the benefit of its policyholders, who are colored 
It not only disseminates 


people exclusively. 
funda- 


much helpful literature dealing with 
mental principles of health and hygiene, but 
provides medical attention for those unable 
to secure same, and also endeavors to prevent 
and treat diseases for those calling at the home 
office, where it has well-equipped offices and 
laboratories. A comparison of its industrial de- 
partment’s death rate with that of colored pol- 
icyholders of the Metropolitan Life shows that 
the rate of the North Carolina Mutual is lower 
than the Metropolitan’s on such lives, though 
higher than the rate on white industrial policy- 
holders of the Metropolitan. It is evident that 
the North Carolina Mutual is doing fine work. 
Life Underwriters Will Meet October 9 

The monthly meeting and dinner of the Life 
Underwriters Association of New York will 
be heid on the evening of October 9 at the 
Hotel Astor, New York city. 

Extensive plans have been made for this 
coming meeting and among the speakers will 
be Craig Baird of Bates College, Me., and 
William P. Burruss, well-known life insurance 
agent of Kansas City, Mo. 

In view of the fact that Graham C. Wells, 
president of the New York Association, was 
recently elected president of the National Asso- 
ciation of Life Underwriters, it is expected 
that a successor to Mr. Wells will be chosen 
The candi- 








during the meeting on October 9. 
date who now looms prominently for the post 








Stephen M. Babbit | 














President 

| j 
| | 
| HUTCHINSON KANSAS | 
= —_— eee ee | 
is C. A. Foehls, local manager of the Pru- 


dential Insurance Company of America. 

A sales congress, which is expected to fur- 
uish valuable selling hints to agents, is also 
planned. 


Missouri State Life Suit Set for October 16 
St. Louts, Mo., October 1—The suit of the 
Missouri State Life Insurance Company to 
cancel a $125,000 policy on Lonnie Gibbs, cash- 
ier of the defunct Kirksville, Mo., Trust Com- 
pany, who committed suicide last March when 
his embezzlements of $468,000 had wrecked the 
bank, is set for trial in the Clark County Cir- 
cuit Court at Kahoka, Mo., on October 16. 

This action in equity is based upon the allega- 
tion that Gibbs obtained the policy through 
fraud and in furtherance of the fraud com- 
mitted suicide, and that he contemplated suicide 
when he took out the policy. At the time of 
his death he had $50,000 in additional insurance 
with the Missouri State Life pending. He also 
had $175,000 with the Metropolitan Life, $75,- 
000 with the A£tna Life, $75,000 with the Kan- 
sas City Life, $125,000 with the Mutual Life 
and $25,000 with the Mutual Benefit, making a 
total of $600,000 in insurance. When he took 
out the Missouri State Life policy six months 
prior to his death he represented that he had 
but $75,000 in insurance on his life, company 
officials say. 

Tt is in this case that Superintendent Ben 
C. Hyde has threatened to revoke the license 
of the A&tna Life because that company had a 
suit against it by Gibbs’ estate transferred to 
the federal courts, a right granted it by the 
Constitution of the United States. 

National Life of U. S. A. 

The casualty department of the National Life 
of U. S. A., Chicago, has chosen October, as 
“Johnson Month” in honor of Albert M. John- 


son, president of the company. 


Semi-Annual Statements as of June 30, 1923 
LIFE INSURANCE COMPANIES 


Cash Capital 

; ee - Capital 
Acacia Mutual Life Assn., Washington.  ...... 
Atlantic Life Ins. Co., Richmond...... 


Benefit Assn. of Ry. Employees, Chicago 


31 


Assets Surplus Cash Claims 
Admitted Net Premiums Paid 
$7,704,578 $763,580 $1,816,332 $240,618 
11,931,624 300,716 1,386,058 265,762 

$22,252 637,252 179,250 243,082 





THE SPECTATOR 




















Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 
FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 





Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
8—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 


1—An Insurable Asset 

2—Figure It Out Yourself 

3—Amount of Insurance $100 per Annum will Buy on Various Plans 
4—We All Must Die (Expectancy, etc.) 

5—Increasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 

7—Can You Afford More Insurance? 


1—Participating 20 Year Endowment 
2—Participating 20 Payment Life 
3—Participating Ordinary Life 
4—Continuous Monthly Income 


8—Capitalized Value of Various Annual Incomes 7 - 1 7 
9—How Much Insurance Should a Man Carry? et 6 eae ae eee 
10—A Comparison—Fire and Life Insurance 1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 
11—If You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 
12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 
14—Of 100 Men, Those Incapable of Self-Support at Various Ages 5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 


CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 


PRICE $10 


Send for illustrated circular Discount for quantity orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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ASSISTANT ACTUARY MADE 
COMPTROLLER 


James Scott Put in Charge of All Account- 
Missouri State Life 


At a meeting of the board of directors of the 


ing for 


Missouri State Life Insurance Company, St. 
Louis, on September 20, James Scott, assist- 
ant actuary, was elected to the newly created 
company. Mr. 


post f comptroller of the 
Scott will assume his new duties immediately 
on the appointment of his successor as assistant 
actuary. 

The promotion of Mr. Scott is in line with 
the policy of the Missouri State Life of ad 
yancing its own men, both in its home office 
and field organization. During the last year, 
the company has filled several important posi 
tions with company trained men, and its pol- 
icy is to maintain an organization from the 
ranks of which almost any post can be filled. 

It was only about a year ago that Mr. Scott 





JAMES SCOTT 


Missouri State Life Insurance Company 


Con ptre | ler, 


came to the Missouri State Life from the Etna 
Life Insurance Company and took the place of 
C. O. Shepherd, assistant actuary, who had be- 
come following the resignation of 
Mr. Shepherd had been with 
the company only a short time when this pro 
The State Life 
has still another actuary who had enjoyed rapid 


actuary 
George Graham. 
motion took place. Missouri 
advancement—Henry Reichgott, who came from 
the actuarial department of the Travelers to 
handle the Missouri State Life’s group depart- 
ment. Ie was made a third vice-president last 
winter after about two years’ service. Mr. 
Scott is probably the youngest man in charge 
of the accounting of a big life insurance com- 
pany, being only twenty-nine years old. As 
assistant actuary, he necessarily became familiar 
with much of the company’s accounting work, 
and the signal ability he displayed in this line 
caused him to be selected for the new post. 
With the rapid growth of the Missouri State 
Life in the last few years the accounting prob- 
lems have become many and complicated, and 
Mr. Scott undertakes the work of building a 
complete system for the handling of the com- 
pany’s finances, not only in the home office but 


Sti Eee 


throughout the branches and general agencies 
all over the United States. 

The new comptroller has had a varied and 
highly educational experience despite his com- 
born in Edinburgh, 


parative youth. He was 


Scotland. After leaving school he spent four 
years in the Edinburgh office of the Norwich 
Union Life Coming to 
New York he entered the actuarial department 
of the 


Insurance Society. 
Home Life, and in the course of five 
completed the 
Society and 


years with that company 
examinations of the Actuarial 
was admitted as a Fellow of the Actuarial So- 
Mr. Scott went with 
Aetna Life in Hart- 


he came with 


ciety in 1918. In 19109, 
the group division of the 
ford, where he remained until 
the Missouri State Life. 
A Glimpse of J. V. Barry in Action 
When 


men all over the country as “Vic” 


the man who is known to insurance 
Barry rose 
to address the New Jersey Underwriters at their 
luncheon during the convention last Thursday 
there was a sudden round of applause to which 
every pair of hands in the room contributed 
and then, as suddenly, there was silence. Here 
was no perfunctory greeting, but one which 
plainly said, “Let us greet him fittingly and— 
let us listen!” 

Rugged, austere almost, J. V. Barry, vice- 
president of the Metropolitan slowly 
yaced the speakers’ dais, halted abruptly to 
polish the horn rims of his glasses, seated them 


Life, 


securely on his nose, looked through them un- 
til his eyes were on a level with his auditors 
Did he thunder denunciations 
Did he score underwriters’ 


and then began. 
of State monopoly ? 
annexes? Did he flay reciprocals until their 
skins were left drying on a rack of words? He 
did not! He told stories; funny 
stories of drollness and pungency. And as he 
talked his hands clapsed and unclapsed behind 
him, his head nodded affirmation of a particu- 
larly unbelievable fact and the rapidity of his 
humor held the gathering. They chuckled, they 
rocked, they chortled as this veteran of a thou- 


those men 


sand audiences swayed them here and there. 
For almost ten minutes Mr. Barry kept the 
laughter high, then capped its peak with the 
tale of the woman whose pet was a parrot that 
swore. 

Throughout the week this parrot had his fill 
of blasphemy but on Sundays his mistress cov- 
ered the cage with a black cloth and stilled the 
raucous voice. It chanced on a certain Monday 
morning, when the black cloth had just been 
removed from over the bird’s perch, that the 
housewife saw the minister from her church 
crossing the street to call. Scarcely had she 
time to think before a knock sounded on her 
door. Seizing the black cloth to throw it over 
the parrot’s cage lest the minister be scandalized 
by the bird’s language, the good woman called, 
“Come in!” and at the same instant covered 
What the minister heard as he 


“Well—It’s been a short 


the cage. 
entered was; damn 
week !”” 

As story after story caught the crowd’s fancy 
it warmed to “Vic” Barry and then, without 
warning, this convincing speaker grew serious. 
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Lite Insurance 


Again those glasses came off, were polished for 
perhaps the eighth time and were carefully re- 
placed. There was a hint of power in the man’s 
broad shoulders, square jaw and absolute assur- 
Without further preliminary he told the 
Jersey agents that the future of 
ance lay in their hands, that they alone stood 
between the companies and the insuring public. 


ance, 


New insur- 


Personal pride and contention should be sub- 
merged for the greater good of the business, 
said Mr. Barry, and dissension would vanish if 
each man were to exert his own best efforts re- 
gardless of what his neighbor did. Jealousy 


should not exist among insurance men, the 
vice-president of the Metropolitan Life pointed 
out, and every individual should render of his 
best for the cause and should “take what God 
gives and build his house of happiness.” The 
words of “Vic” Barry, spoken before the New 
Jersey Underwriters last week, may well be 
along the road of insurance 


a guide post 


progress. 





Aetna Applies for Injunction in Missouri 
St. Louts, Mo., September 29.—The A#tna 
Life Insurance Company has applied to the 
Federal Court for the Western District of Mis- 
souri at Kansas City for a writ of injunction 
against Insurance Superintendent Ben C. Hyde 
restraining him proceeding with his 
threatened cancellation of the A£tna’s license 
because of the company’s transferring the 
Lonnie Gibb’s policy suit to the Federal courts. 
The writ will charge that the statute under 
which Mr. Hyde is proceeding is unconstitu- 
tional and has been so held by the United States 
Supreme Court. An announcement to this 
effect was made by Frank H. Sullivan of the 
law firm cf Hocker, Jones, Sullivan and 
Aneert. St. Louis attorneys for the A£tna. 


from 





Hoey & Ellison Add New Lines 
Hoey & Ellison, fire, marine and casualty 


underwriters, 99 William street, New York, 


have broadened the scope of their marine de- 
partment, which has specialized, heretofore in 
ocean marine insurance and are now writing 
for the American Eagle Insurance Company, 
all forms of tourist floaters, both world-wide 
and domestic, personal effects, salesman’s horse 
and wagon, theatrical and all other classes of 


floater policies. 
These additional facilities put the agency 1n 

a position to efficiently handle every class of 

marine insurance written in this country. 


Toseph Gillis, who has been connected with the 
Norfolk Stamping Office, has 
accept 2 position with F. W. & H. A. Jones, Virginia 
. : 5 =< ? 

for the Fidelity Fire and the ‘Palmetto 
headquarters at 


Virginia, resigned to 


State agents 
Fire. Mr. Gillis will 
Suffolk, Va., in future. 


make his 





ADDITIONAL CAPITAL 


are invited from any operating 


Inquiries n ne 
insurance company desiring additiona 
capital. Not interested in promotions, 


Send statement and full details, 
“ Additional Capital 
Care of THE SPECTATOR 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











SERVICE {TO POLICYHOLDERS 


The keynote of success of the Great-West Life is service to policyholders. 
Its record of profits paid on policies is unequalled. Its rates are among 
the lowest. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


HEAD OFFICE WINNIPEG 


MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT. 


Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, 


COLORADO, TEXAS. 
in the country to-day. 


THE TERRITORY. OKLAHOMA, 


The best territory 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the World 
A ‘‘Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 


The Membership is over 251,000 
The Reserve Fund is over $17,000,000 








Its Business Standing is of the Best 

Gives Safe Protection toWomen and the Children of its Members 
Cares for its Needy Sick 

W. B. A. Health Centers in Every City 

Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 

Its Reviews are Social and Welfare Centers 


Write for information to 


MISS FRANCES D. PARTRIDGE 
Supreme Record Keeper, Port Huron, Mich, 


EXCELLENT OPPORTUNITY 


ios Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liheral 
poticies 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President 


MISS BINA M. WEST 
Supreme Commander, Port Huron, Mich. 





DENVER, COLORADO 














WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY = = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 


NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
nsura C pear to Faso its Ur oe mtd 

an olicyholders satisfac- 

urance ompany torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 
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DES MOINES, IOWA 














WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 


The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 





Address ERNEST C. MILAIR, Vice President and Sec’y. 





























SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 


Se 








Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 

HENRY P. BLAIR 

- JOSEPH SANDERS 

WILLIAM A. BENNETT 

‘ ALLEN C. CLARK 

. GILBERT A. CLARE 


WASHINGTON, D. C. 


President ; 

Vice President : ‘ : Fe : , 
2nd Vice President (Agency Supervisor) . 
Secretary ; ‘ “ ‘ < ; 
Actuary : - 2 


Main Office, 816 14th Street, N. W., 
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LIFE 


Where the administrator of an estate 
mingled with his private funds the moneys 
entrusted to him as administrator and mis- 
applied such trust funds to the payment of 
life insurance premiums, the policies repre- 
senting which were payable to his wife, held, 
that the proceeds of such policies repre- 
senting the investment of such trust fund 
were impressed with a trust in favor of the 
estate of which he was administrator. 

Notwithstanding the Michigan Comp. 
Laws 1915, section 9345, which provides that 
moneys payable under life insurance poli- 
cies in which the wife is named as bene- 
ficiary are not subject to creditors’ claims, 
the proceeds of such policies purchased with 
trust funds are subject to a trust in favor 
of the estate from which the funds were 
misappropriated. 

The insured, an attorney of Detroit, was 
appointed administrator of two seperate estates 
and administered these estates until his death 
on October 11, 1917. In the two estates the 
insured gave a bond, in one case in the sum 
of $6000 and in the other case in the sum of 
$50,000 and in both bonds the plaintiff was 
surety. Upon the death of the insured it ap- 
peared that he was indebted to the first estate 
in the sum of $5147.91 and to the second estate 
in the sum of $26,000. These sums the plain- 
tif paid to the duly appointed administrators 
of the two estates and received assignments 
of their claims against any other persons who 
might be in possession of trust funds of prop- 
erty belonging to the estates. 

Previous to his appointment as administrator 
of either estate the insured had taken out 
three policies issued by the John Hancock Life 
Insurance Company, each in the sum of $5000, 
payable to his wife. The premium on one of 
these policies amounting to $138.60 and the 
last two premiums on another policy amount- 
ing to $320.20 and the last premium on the 
third policy amounting to $139.10 were paid 
by him by check on banks in which trust funds 
had been deposited and mingled with his per- 
sonal funds. After the insured’s appointment 
as administrator of the two estates he took 
out additional insurance by policies payable to 
his wife in a total of $60,000. The premiums 
on ali of these policies were paid by checks 
drawn on the bank in which the estate moneys 
Were deposited. After his death his wife re- 
ceived as beneficiary under the first policies re- 
ferred to, $15,026.03 and under the latter poli- 
cies, $47,054.50. Plaintiff claimed that all of 
the premiums paid on these policies after the 
IMsured’s appointment were paid at a time when 
he had no money other than that belonging 
to these estates and consequently they were 
paid out of the funds of the estates. Plain- 
tiff in this action seeks to impress a trust upon 


TrSulranec 


the properties in which the defendant, the bene- 
ficiary under the policies, had invested the in- 
surance moneys. It clearly appeared by the 
evidence that the bank account of the insured 
at the time the said premium checks were paid 
was less than the amount of the moneys of the 
estates which had been therefore deposited on 
account of the estates. The trial court de- 
termined that the proportion of the trust funds 
invested in the insurance policies to the private 
funds invested was a certain ratio and that out 
of the total insurance moneys received of $62,- 
183.53, $54,471.80 belonged to and was the prop- 
erty of the two said estates, and by virtue of 


the assignment became the property of this 
plaintiff. 
On appeal, the court held that it is an ele- 


mentary rule that a trustee can make no profit 
out of the handling of a trust estate. When 
moneys held upon a trust are misappropriated 
they can be traced into an unauthorized invest- 
ment in property of any kind and the cestui que 
trust may treat the investment as made for his 
own benefit. The consideration for the invest- 
ment is trust money and the cestui que trust 
hecomes the equitable owner of the property 
purchased. As the trust moneys furnish the 
consideration for the insurance policies the pro- 
ceeds thereof are impressed with the trust which 
follows the misapplication of the trust funds. 
The tact that the wife of the insured was 
named as beneficiary cannot affect the plaintiff’s 
rights. She paid no part of the premiums, and, 
while the Michigan Statutes Comp. Laws, 1915, 
Section 9345, provide that moneys payable un- 
der policies in which the wife is named as 
not subject to the claims of 
question here presented is not 
one of preference. the sta- 
tute must vield to the stronger right of the es- 
tates whose moneys furnished the considera- 
tion for the insurance. The court quoted from 
the opinion expressed in Holmes vs. Gilman, 
138 N. Y. 360, as follows: 

It has been said that the husband when he 
procures an insurance for his wife’s benefit, 
acts as her agent or represents her, and that 
she has a vested interest in the policies the 
moment they are delivered by force of the 
statute permitting them to be made in this form. 
Whitehead vs. New York Life Ins. Co., 102 
N. Y. 143 (55 Am. Rep. 787). This is doubt- 
less true in the case of the husband procuring 
the insurance with funds which belong to him 
or his wife, but where the premiums are paid 
with moneys which in truth do not belong to him, 
and which the husband misapplies in so paying, 
and by which he violates his obligations to the 
true owner of the moneys thus used, the wife 
in such case must claim the policy subject to 
the means by which the husband procured it 
and she must adopt all his methods. The 
moneys in the hands of the company could not 
he recovered back by the cestui que trust if 
received by the company in good faith, because 
it would stand in the position of a bona fide 
purchaser, yet the policy itself would stand as 
the representative of these trust moneys, and 
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beneficiary are 
creditors, the 
Her rights under 


ee Declseion& 


By Joseph @. pend of the New York Bar 





the right of the wife would be tg that extent 
subordinate. * * * The cestui que trust is 
entitled to follow his funds and take'the moneys 
or the policy at his option. 

The decree of the trial court pro-rating the 
insurance moneys is affirmed. Massachusetts 
Bonding and Insurance Company vs. Josselyn, 
Supreme Court, Mich. (194 N. Y. 548). 





FIRE 


A non-waiver agreement between insurer 
and insured provided that the acts of the 
insurer while engaged in the investigation 
of the fire and determination of the amount 
of the loss, should not be considered a breach 
of the conditions of the policy. The pro- 
visions of such non-waiver agreement will 
not be extended to include other acts of 
the adjuster except those performed while 
engaged in investigating the loss and its 
amount. 

The non-waiver agreement may be waived 
by express agreement or conduct of the in- 
surer. Insurer will be held to have waived 
the breach of condition of the policy provid- 
ing for a forfeiture, for failure to comply 
with the iron-safe, book warranty, inven- 
tory and proof of loss conditions of the pol- 
icy where the acts of the adjuster evidence 
an intention to relinquish the right to for- 
feit tne policy and no new consideration is 
necessary. 

The defendant issued an insurance policy in 
the sum of $1,200 on a stock of merchandise 
located at Marble City. Fire destroyed this 
merchandise on October 17, 1914, and defend- 
ant denied liability because the assured failed 
to keep his books and inventory in a fire-proof 
safe at night, because of failure of company 
to produce books and inventories for the in- 
spection of the company after the fire and 
also because of failure to furnish a written 
proof of loss to the company. The defend- 
ant pleaded a waiver of these provisions. 

Evidence established that within sixty days 
after the fire the defendant sent its adjuster 
to the scene of the loss and that when he arrived 
he was advised by the insured that he could 
not produce the books and inventory but was 
willing to do anything to establish the hon- 
esty of the loss. The adjuster then asked him 
to sign a non-waiver agreement which was 
signed by assured and reads as follows: 

“Tt is hereby mutually understood and agreed 
hy and between A. P. Ball, of the first part, 
and the Springfield Fire and Marine Insurance 
Company of Springfield, Mass., and other com- 
signing this agreement, party of the 
second part, that any action taken by said 
party of the second part in investigating the 
cause of fire or investigating and ascertaining 
the amount of loss and damage to the property 
of the party of the first part caused by fire 
alleged to have occurred on October 17, 1914, 


panies 








THE SPECTATOR 











Public Accountant 


Actuarial ; 








HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
_ Telephone Beekman 3461 
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LEON IRWIN & CO., Inc.. New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


Actuarial 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Punds 














FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa, 











JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





25 FRANKFORT ST. NEW YORK 
T. J. McCOMB | 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 














JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG ATLANTA, GA, 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewatants 
THE BOURSE 





PHILADELPHIA | 
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A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., 
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WACO, TEXAS 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 











WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of lnsurauce 


43 Cedar Street, New York 








A Policy Saved is a Policy Made 


THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 


10 So. La Salle St. Chicago, III. 
“20 Years’ Experience Backs Our Service” 














W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


78 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 











W. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 


Omaha, Neb. 








430 Peters Trust Bldg. 











Consulting Engineers | 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








JAMES H. WASHBURN, F.A.I.A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes. 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER I 
Designer of : 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 


—— 











36 








Inv 
Coe 
con 


Pro 





|i 





a 
__—__—- 
es 


Si 


\ 
ant 
sta 

i 
cel 
hat 
ing 
sire 


50 





shall t 
tions ¢ 
part, | 
shall 1 
ever O 


“Th 





| | 





Ai 


LA, 


ES 





he 


lor 


SEE 
ling 














October 4, 1923 











ee 


Insurance Attorney 


ee 











Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr 


fenced Investigators and Adjusters—Lia- 
7 Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 




















Adjuster 











Tel. Mulberry 2613 
NEW JERSEY CLAIMS 
Investigated and adjusted. All lines handled. 


Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 


Proctor Building Newark, N. J. 




















Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 


ing the use of tabulating machin 


Also overload work. [éxpert comp- 
tometer operators on short notice, 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 

















Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can | 
cellation and reinsurance schedules, or | 
handle any job where the use of tabulat- | 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











shall not waive or 


invalidate any of the condi- 
tions of the policy of the party of the second 
part, held by the party of the first part, and 
shall not waive or invalidate any rights what- 
ever of either of the parties to this agreement. 
“The intent of this agreement is to preserve 
the rights of all parties hereto and provide for 
i investigation of the fire and the determina- 
tion of the amount of loss or damage without 
regard to the liability of the party of the second 
fart. 

“Signed in duplic 1ith day of No 
IOT 4, Okla. A. P: Ball, 
Springfield Fire and Marine 


t 
pany of Springfield, Mass., by Thos. W. Burns.” 


ite, this 
vember, Marble City, 
Insurance Com 

The adjuster then made an investigation as 
fo cause of fire and an investigation for the 
Purpose of ascertaining the amount of loss and 


damage to the property of the insured. The 


insured delivered athdavits oi merchants of 
Marble City as to the estimated amount of 
the stock of goods and also delivered some 
duplicate invoices and said that he would get 
other duplicate necessary. The 
assured stated that after several conversations 


invoices if 


with the adjuster the adjuster told the assured 
that he satisfied that the was au 
lionest one, that he had seen the stock of goods 


WaS loss 
previously, as he had adjusted a loss on the 
building in which the stock was located, be- 
fore that time, and that he was confident that 
the insured had at least $2000 worth of goods 
in the building—that he was satisfied with the 
proofs submitted and that the company would 
pay within a short time. 

The defendant contended that the above acts 
of the adjuster could not be considered as a 
waiver of the con litions of the policy because 
the adjuster acted under the protection of the 
non-waiver agreement. However, it was held 
that these statements by the adjuster were not 
within the protection of the non-waiver agree- 
ment and that the agreement would not be ex- 
tended by implication beyond its exact terms. 
may be 


lfurther, a non-waiver agreement 


express agreement or acts or con- 


the 


vaived by 
of the 
agreement is contained in the policy or 


duct insurer whether non-waiver 


not. 


The next contention of the defendant was 
that the acts of the adjuster were not  suffi- 
cient to constitute a waiver: That waivers are 


either express or implied—that express waivers 


must be upon consideration and that implied 


from conduct indicating an in 
the party 


Waivers result 
tention to relinquish a right, so that 
is estopped later to set it up against his oppo- 
nent. 

/Teld, in order t» have a waiver it is neither 
necessary that an agreement be supported by 
a new consideration nor that the facts should 
he such as to creaie an estoppel. 

The court also held that formal written 
proofs of loss were not necessary, 1f the ad- 
juster was satisfied with the oral proof of loss 
and stated that the loss would be paid. 

By clear instructions from the court, it ap 
pears that the court clearly eliminated from 
the consideration of the jury the acts of the 
adjuster in ascertaining the cause of the fire 
and investigating the amount of the loss and 
limited the question of waiver to the acts of the 
adjuster in adjusting the loss and agreeing to 
recommend its payment after completion of his 


investigation. 


Judgment ot the trial court for the plain 
tiff is affirmed. 
Springfield Fire and Marine Ins. Co. vs. 


{ 


aSupreme Court of Oklahoma), 216 


Fine et al. 


Pac. Rep., 808. 


Alabama Auto Laws 
ALA, September 29. \ bill 
has been introduced in the Alabama Legislature 


steal or sell a stolen 


IRMINGHAM, 


to make it more difficult to 
automobile in Alabama. The measure as drawn 
hy Representative Butler will reduce the insur- 
ance rates on automobiles to per cent if passed, 
according to insurance men engaged in writing 
automobile theft insurance. 
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Under the terms of the proposed law, each 
automobile owner must get a certificate of own- 
for which a $1 
In addition it provides for 


ership from a probate judge 
fee will be charged. 
the regulation and licensing of dealers in used 
or second-hand and 
penalty for the sale of any motor vehicle with 
the engine number altered or changed. 

The certificate is evidence of ownership and 
is good for the life of the car. 
that it 
given the old certificate 


automobiles imposes a 


In case, how- 
owner must be 
properly endorsed and 
when this is presented to the probate judge a 


ever, is sold, the new 


new certiticate will be issued for the usual fee 
of $1. 
very trausfer of an automobile is kept as a 
record in the office of the State tax commission 
and is subject to inspection at any time. 
IOWA INSURANCE REPORT 
Recommendations Made by Commissioner 


W. R. C. Kendrick and Record of 
Past Months 
Des Mornes, Ja., September 29.—In the 


forthcoming report of W. R. C. Kendrick, State 
Insurance Commissioner, special stress is laid 
upon the waste that obtains from an extension 
of credit. “103 life companies reporting to the 
Iowa department in 1922,” 
Kendrick, 


charging 


says Commissioner 
total through 
off of agents’ balances of $487,109.32, 
1g * debit bal- 
and having a total credit 


utstanding of $8,736,c70.84. 


“Sustained a loss, 


1 


the same companies carrying agents 


ances of $5,606,537.43, 
It must be appar- 
ent that the companies referred to must even- 
tualiy sustain additional heavy losses. 

he said, “the 


burden and more 


“In the fire insurance business, 
credit system works a great 
hardship than in most other lines. The state- 
ments of 563 fire and casualty companies report- 
ing to the Iowa department for 1922 show that 
course of col- 
that 
igents’ balances charged off amounted to $1,- 
936,341.46. 


“The total ledger assets of all companies, asso- 


agents’ balances on premiums in 


lection amounted to $220,264,311.17, and 


ciations and reciprocals, other than life, report- 


ing to the Iowa department for the year 1922 
aggregate $3,925,239,188.27. The amount they 
have invested in credit extensions aggregates 


$222,200,652.63, a sum equal to approximately 
6 per cent of the total ledger assets being tied 


p. As 


u 
dies might be suggested. 


affecting life insurance, various reme- 
The business might 
he placed upon a cash basis in actual practice 


1 


as well as in theory. One of the large com- 
panies has adopted this policy, and its records 
reveal the fact That not a single dollar has been 
on ac- 


An- 


which suggested itself ts to draw 


harged off in more than twenty years 


losses through default agents. 


count of 
other remedy 


the agents’ contracts so as to make the agent 


ay 


sponsible for his nets on all first- 


absolutely 


vear business, and then decline to cancel any 
policy. This would be a rather rigid practice 


ind T doubt the wisdom of its universal adop- 
tion. although T am informed that a few Amer- 
ican companies follow it successfully.” 


The report is not only full of interest but of 


considerable educational value. 
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STUDY OF 


WORKMEN’S COMPENSATION 


Insurance Laws and Service 
MONOPOLY OR COMPETITION 


By the Impartial Committee on Workmen’s 
Compensation Insurance to the 


CINCINNATI CHAMBER OF COMMERCE 


Over 1000 Pages of Testimony Elicited at Hearings 

in Various Cities from Prominent Business Men and 

Public Officers. Recommendations adopted by the 

Cincinnati Chamber of Commerce, including one for 

“A Well Regulated Plan of Competitive Compen- 
sation Insurance” 


Price, delivered, Cloth Binding, $5. 





THE SPECTATOR COMPANY 


Sole Selling Agents for Insurance World 


CHICAGO NEW YORK 


‘‘Keep Southern Money at Home” 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts 
and Commissions of ‘‘The Best Company In Dixie” and We 

Will Grow Together. 


E. C. HINDS, President 


LIFE INSURANCE CO-"eneris. 





(tton States 








THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. HOWARD IGLEHART, Medical Director 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 




















A Good Book 
tor Life Men-- 


“life Insurance and How to Sell It” 
Price, $1.00, Postpaid 





BSORBING AND INTERESTING, 
‘2% containing life insurance salesmanship 
—methods, plans, and suggestions from the 
must successful salesmen. You will find this 
compilation of experience of star producers a 
constructive help in selling more life in- 
surance. 





HOW TI ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


Aconsiderable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 
Orders and remittances should be sent to 
; _THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 
orem 














MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 


General Offices: Chicago, U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 











THE INSURANCE FIELD COMPANY 
Incorporated 
P. O. Box 617, Louisville, Ky. 
Find enclosed check for $ for which send to my 
address one copy of Life Insurance and How to Sell It. 


Name 
Town 
Street or Bldg.. 
State. 























for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 























